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Perfect Protection Opportunities 


Strong men seldom appreciate the need of life insurance until it is properly brought to their 
attention. A wave of the hand and great wheels begin to turn for them. A finger on a button 
and men spring to do their bidding. In factory or office, in industry or finance men scorn the 
need of protection. The lesson of life insurance must be driven home to them. Never is it sought 
over the counter, but always it must be sold. And because it takes big strong men to meet other 
big strong men, life insurance presents big opportunities. 


No so many years ago the life insurance business was considered a place for the derelicts of 
other businesses: men fit for nothing else could eke out a living peddling policies to their friends. 
But to-day the business of life insurance looks for successful men of affairs. The life insurance 
agent of this day and age must be a man of vision. He must bea fighter. He needs brains. He 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he must 
be a well-dressed and polished man of the world. In fact he must have every qualification neces- 
sary to a big business executive. To such men the business of selling life insurance does indeed 
offer wonderful opportunities. For such men there is no business offering greater independence 
and larger income than life insurance. 


To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- 
burgh, Pa., only adds to the possibilities which already stretch before them. Perfect Protection 
to them means easier sales and better satisfied clients. It means a larger field of prospects, it 
means less objections to be overcome. All this because the Perfect Protection Policy has been 
developed with the greatest care to give its holders protection at every possible point. Perfect 
Protection policies give to their owners the peace of mind that comes from the absolute know- 
ledge that every contingency is provided for. 
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These advantages are for every man to seek. A word to the company will bring you com- 
plete information. If the business of life insurance offers great opportunities, and it does, add to 
those opportunities a connection with the Reliance Life. 


The RELIANCE LIFE INSURANCE COMPANY 


of PITTSBURGH, PENNA. 
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LIFE INSURANCE TRANSACTIONS IN 1922 


Financial Standing and Business of Life Insurance Companies of the 
United States During Past Year 


L1lé aggregates of 260 life insurance com- 

panies covering the year ending Dec. 31, 

1922, disclose the fact that these compa- 

nies wrote over $10,500,000,000 of life in- 

surance, the largest amount of new busi- 

ness ever written in the history of life in- 

surance in this country. Of tis vast 

amount about $8,400,000,000 was ordinary 

insurance, including group. This figure is about 5500,000,009 

less than the amount written in 1920, the largest previous year, 

but is more than overcome by the gain in new industrial in- 

surance of more than $700,000,000 over the industrial insur- 

ance written in 1920. The amount of industrial insurance 
written in 1922 was more than $2,100,000,000. 

If we are to believe that the writing of new life insurance 
is an indication of the economic and financial condition of the 
country, it is safe to say that the depressive period of recon- 
struction has been passed and that America has reached a state 
of normal optimism. By a survey of insurance writings 
made by Tne Specraror in the spring of 1922, 1t was discov- 
ered that the life insurance writings of the various large com- 
panies indicated that they were writing about the same amount 
of new business as was written by the same companies for 
that period of 1921. [lowever, when the totals for the years 
1922 and 1921 are compared, it is found that the total gain 
in new business written was over $1,400,000,009, of which 
Over $1,000,000,000 was ordinary insurance, and almost $400,- 
000,000 was industrial. It is apparent from this that, in the 
last part of 1922, conditions had so adjusted themselves as to 
produce greatly increased writings during that period. As, at 
the present time, current information indicates increased busi- 


ness in the manufacturing, railroading and agricultural indus- 
tries, with increased foreign commerce and a higher financial 
tone, it is safe to say that the year 1923 will be the greatest 
ever experienced by the life insurance companies of the United 
States. 

The accompanying table, which gives the figures of 260 life 
insurance companies, shows that these companies received $1,- 
672,099,924 in premiums, which was almost $150,000,000 more 
than that received by 264 companies tabulated in 1921. The 
total income was $2,137,294,355, or $193,078,957 more than 
the total income of 1921, and over $1,200,000,000 more than 
the amount received 10 years previous. The total payments 
to policyholders in 1922, for the first time, amounted to more 
than a billion dollars, having totaled $1,006,931,734, a gain of 
$171,867,801 over the previous years. The total disburse- 
ments were $1,480,730,040, representing an increase of al- 
most $200,000,000 during the year, and more than double 
the amount disbursed in 1913. 

The assets of the combined companies amounted, on Dec. 
31, 1922, to $8,717,758,247, a gain of $650,087,511 over the 
corresponding date in 1921. The surplus to policyholders, in- 
cluding both assigned and unassigned funds, amounted to al- 
most $1,000,000,000 ($973,994,182), and represented the ex- 
ceptional increase of over 163 millions of dollars. This in- 
crease was the largest increase in surplus funds ever made 
hy the combined life insurance companies of the United States. 
lt is a particularly gratifying one to policyholders and others 
interested in the welfare of the life insurance business, as it 
denotes a stronger financial condition and allows them to 
anticipate greater returns on policies by way of future dividends. 


dends. (See tables beginning on page 27) 
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Life Insurance Investments in Railroads 


By Asa S. WING 


President, The Provident Mutual Life Insurance Company 


HE subject upon which I am asked to speak 
associates the greatest institutions 
affecting the social and economic life of our 


two of 


country—American railroads and the busi- 
ness of life both of which 
assumed but small proportions prior to the 
middle of the Nineteenth Century, and both of which have 
experienced phenomenal growth since that time. 

The total investments in railroad securities now amount to 
over 20 billion dollars, of which $1,885,000,000 are held by 
American life insurance companies for account of approxi- 
mately 57 million of our people. Not only, therefore, has every 
man, woman and child in this country a direct interest in the 
welfare of our railroads because of the service they render 
to each one personally as ireight or passenger carriers, but 
more than one-half of the population of the United States has 
capital invested in railroad securities as members of life in- 
surance companies. 

Thus closely are the interests and prosperity of these two 
great institutions of our country interwoven with the interests 
and prosperity of all our people. 

In 1830 there were but twenty-three miles of railroad in use 
in this country, and, although one life insurance company at 
least had been in existence since 1759, and others appeared 
shortly after, the amount of life insurance written or in force 
was comparatively insignificant. But by 1860 the Massa- 
chusetts Insurance Commissioner’s report for that year states: 
“In no year since the business commenced in this country has 
it advanced so rapidly as in the one just closed. The nineteen 
companies now making their returns to this office show over 
10,000 new policies issued, insuring more than $30,000,000, and 
the whole amount insured by them exceeds $150,000,000.” 
The total assets of these nineteen companies 
amounted in 1860 to $22,000,000, of which $256,000 were in- 
The life insurance companies 





insurance 





insurance 


vested in railroad securities. 
doing business in the State of New York that year showed 
total assets amounting to $27,000,000, of which $353,000 were 
invested in railroad bonds and stocks. 

By 1860 the railroad mileage in this country had increased 
from the twenty-three miles reported in use in 1830 to 30,626 
miles. 

O. H. Boies, statistician of the Association of Life Insurance 
Presidents, has kindly prepared for me a table showing for a 
series of years from 1860 to 1921, so far as available, the fol- 
lowing facts for each year specified : 

(1) Number of miles of railroad in use, not including 
sidings or double tracks, 

(2) Total stock of the railroads, 

(3) Total bonded debt of the railroads, 

(4) Percentage of railroad bonds held by life companies, 


Address the United States Chamber of Commerce, Wednesday, May 9, at 
the Waldorf Astoria Hotel, New York City. 


before 


(5) Total capital invested in railroads, 

(6) Percentage of railroad stocks and bonds held by fife 
companies, 

(7) Admitted assets of all American life companies, 

(8) Amount of railroad stock held by the life companies 
tabulated, 

(9) Percentage of railroad stocks so held to total assets 5f 
life companies included in the tabulation, 

(10) 
tabulated, 

(11) Percentage of railroad bonds so held to total assets of 
the life companies included in the tabulation, 

(12) Total amount of railroad stocks and bonds held by the 
life companies tabulated, 

(13) Percentage of total amount of all railroad securities 
so held to total assets of the life companies included in the 
tabulation, 

(14) Percentage of life companies’ assets included in this 
tabulation to the admitted assets of all American life com- 
panies’ assets as given in column (7), 


Amount of railroad bonds held by the life companies 


The irregularity in the figures given in columns (12), (13) 
and (14) for the year 1907 is explained by the fact that only 
fourteen life companies were tabulated for that year ; but those 
were the companies that held then, and still hold, the largest 
percentage of railroad investments. If 90 per cent of the 
assets had been tabulated at that date it is estimated that the 
percentage of railroad investments would not have been over 
33 per cent. The corresponding ratio for these same four- 
teen companies for 1921 was 27.36 per cent, as compared with 
23.70 per cent given for that year, when 93.84 per cent of the 
assets of all the American life companies is included in the 
tabulation. 

As we study this table we find; 

First : 
try between 1860 and 1917 increased from 30,626 to 253,626 


In column (1), that the railroad mileage in this coun- 


miles, a total increase of 223,000 miles, or an average increase 
of 3912 miles for each of the 57 years, varying from an average 
increase per annum of 7121 miles from 1880 to 18yo to an 
average decrease per annum of 395 miles from 1917 to 1921. 
In 1917 the highest mileage was reached, and during the suc- 
ceeding four years more than 1500 miles of railroad were aban- 
doned in excess of new mileage added, so that the total mileage 
shown at the close of 1921 was 61 miles less than that re- 
ported for IQI4. 

Second: In column (2), that the capital stock of the rail- 
roads increased for each period shown from $2,708,000,000 1n 
1880 to $9,003,000,000 in 1917, or an average of $137,000,000 
for each of the 37 years; and that the capital stock decreased 
at the average rate of $16,425,000 for each of the succeeding 
four years. 


(Continued on page 33) 
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COPIOUS index has been prepared 
A for the volume of THe SPECTATOR 
published in the year 1922, and may 
subscribers to THE 
lor those who 


be obtained by 
SPECTATOR On request. 
preserve the issues of Tite SPECTATOR 
from week to week, in order to have them 
bound, or who purchase bound copies of 
Tue Spectator, the prove 
very useful, This is particularly true of 


index will 
colleges, schools and libraries where Tue 
SPECTATOR is preserved for reference. 


BURLESOUING INSURANCE. 4GENTS 


RECENT, 
reel depicted the supposed failure 


widely-shown cinema 
of a wealthy financier and the efforts of 
the members of his family to make a liv- 
ing. lor the purpose of the story, his 
ruination turned out to have been a mis- 
taken report and in the closing scenes his 
riches were fully restored. There is 
nothing unusual in this and no comment 
would have Leen made thereon had not 
one of the actors been cast as an insurance 
agent selling accident insurance. 

As a character this man was deliber- 
ately burlesqued. [lis hat was a misfit, 
his clothing bizarre, his demeanor offen- 
sively forward and his general appearance 
such as to create the impression that all 
insurance agents were of the type un- 
favorably known, in some industries, as 
“smart Alecks.” Tn addition, two of the 
accompanying stib-titles quoted the fol- 
lowing alleged conversation: “What does 
accident insurance mean?” “Accident in- 


surance means that if you sell any it will 
be an accident.” 
While the 
possess a coarse element of humor, the 
psychological effect of such references is 


in no way productive of good, and hold- 


phraseology itself may 


ing insurance agents up to ridicule for 
the sake of injecting ill-directed mirth 
into a motion picture tale is a practice 
against which too much pressure cannot 
be brought to bear. The adverse sugges- 
tion inherent in characterizations like this 
is capable of destroying, to an appreciable 
extent, the faith of the public in the seri- 
ousness of insurance, and its presence 
at any time is to be decried. 

As a counter-irritant, might it not be 
a good plan for all the larger insurance 
companies to arrange for the showing of 
motion pictures which would be entertain- 
ing and at the same time point a pertinent 
insurance moral? Such films could be put 
on the program at school exercises, social 
gatherings, benefit performances, etc., 
and their combined influence would pro- 
duce a salutary receptivity toward the 
idea of insurance in general. 


ATROCRAVT RECORDS 

[ll recent coast-to-coast, non-stop, 

aeroplane flight in which the United 
States army service monoplane, T-2, cov- 
ered a distance of over 2,700 miles in the 
incredibly short time of 26 hours, 50 
minutes and 39 seconds, has awakened 
the nation to the possibilities of such 
hoth 
The development 


transportation for and 


passenger 
commercial 
of aircraft in the United States after the 


purposes. 


war has been hindered by the failure of 
the government to evolve a plan for sub- 
sidizing the manufacture of aeroplanes, 
by the absence of laws affecting aerial 
traffic regulet‘on and by the scarcity of 
organized landing fields throughout the 
country. If the experience gained during 
the trans-continental flight be properly 
applied, and if this government follows 
the example of European governments in 
aiding and abetting the manufacture of 
acroplanes for commercial uses, it may be 
unpre- 
The 


burden of supporting the existence of air- 


that we will witness an era of 


cedented growth in this industry. 


craft transit on a large scale will then fall 
upon the shoulders of the insurance busi- 
ness. .\ircraft insurance, leaping into 
prominence immediately after the war, 
has suffered a relapse during the past 


5 


year, but, in the light of present events, 
may find itself compelled to strengthen 
its position and the companies may be 
urged to take up the active underwriting 
of such risks. The early hazards of travel 
by air are rapidly disappearing and with 
the absence of war needs, aircraft manu- 
facturers are turning their attention from 
manoeuverability and climbing speed to 
carrying power, safety and sustained 
flight. Aviation is still in its infancy as a 
factor in our commercial life, and it be- 
hooves the institution of insurance to 
keep a vigilant eye upon the progress 
made in the aeroplane industry in order 
that the lessons of experience may be 
ready for use when necessity arises. 





PRIL fire losses totaled $32,638,150, 

a figure far from consoling to the 
stockholders of fire insurance companies. 
This figure, although something smaller 
than that of March, this year, is yet con- 
siderably above the figure of April, 1922. 
The losses for April were characterized 
by their severity, there being 92, averag- 
ing $100,000 each, according to the 
New York Journal of Commerce. The 
figures seem to indicate a slight tighten- 
ing of business credits and a consequent 
increase in moral hazard. To keen ob- 
servers the fire loss column is a most deli- 
cate barometer of business conditions and 
as such shows a tendency to fall. An 
economic reaction is about due, a fact 
seemingly recognized by Herbert Hoover, 
Secretary of Commerce of the United 
States, for he chose to speak before the 
United States Chamber of Commerce 
Tuesday on the subject, “Holding On to 
Prosperity.” In this address he men- 
tioned the appearance during the past few 
weeks of a note of caution at the recent 
rapid industrial recovery. It would seem 
a wise thing for underwriters to recognize 
the present month as an economic turning 
point, 





National Surety Agents in Maryland 

Cowden & Zihlman have been appointed gen- 
eral agents of the National Surety Company 
at Cumberland, Md. This agency was formerly 
connected with the Fidelity and Deposit Com- 
pany. It is a very desirable connection for 
the National Surety, as the firm is strongly 
entrenched politically and is in a position to turn 
over a large volume of contract business. 

P. G. Cowden is postmaster at Cumberland 
and I*, N. Zihlman represents Maryland in the 
National Congress, now serving his fourth term 
in that office. 
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The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 


Statement Dec. 31, 1921 
ASSETS 

ee | ISGANE 6c 2 cso ss $66,000 
Bonds. , ee 694,409 
Stocks. 101,940 
Cash. era tict 28,875 
Agents Balances.............- 82,536 
Interest Accrued. . 16,748 
EREr GASBCIS......ciisccncsacass E2294 

$1,002,702 

LIABILITIES 

Unearned Prem. Reserve...... $432,147 
Unadjusted Losses. . Josue da ol 
Other Liabilities. . 81,579 


Capital Stock.. .$200,000.00 
Net Surplus.... 177,845.00 


Surplus to Policyholders Sma a SS 377,845 
$1,002,702 

Results Since January 1, 1922 
Increase in Assets:........... $66,309 
Increase in Reserve........... 108,071 
Decrease in surplus..... 66,940 











“Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


sci gnnte $ 800,000 

Surplus to Policy 
Holders....... 1,514,962 

Assets..... 3,806,949 








THE ILLINOIS INVESTI= 
GATION 





Senator Dailey’s Drastic Proposals 





FIRE COMPANIES SERIOUSLY 
AFFECTED 





Would Abolish Chicago Board—Endowment 
Life Insurance Threatened in Radical 
Legislative Bills 


Curcaco, Int., May 8.—In the Illinois insur- 
ance situation the most spectacular development 
has been the announced intention of the special 
senate subcommittee, headed by Senator Dailey, 
to size for the State the rate-making powers 
of the fire insurance companies. A bill is be- 
ing drafted which would abolish the Chicago 
Board of Fire Underwriters and establish a 
new rate-making body at Springfield. 

The fraternals are hit in several proposed 
bills, but it is understood that these will be 
killed. Outside of the Dailey committee action 
there are forty-eight bills affecting insurance. 
All but four of the insurance bills repose peace- 
fully in committee. Many of these insurance 
bills were introduced at the request of the in- 
surance department. Five or six of the bills 

labeled O. K. by the insurance men, who 
are against giving more power to the State. 

One of Senator Dailey’s “tentative” pro- 
posals is to place the Chicago fire insurance 
under the control of the State fire 
marshal. Senator Kessinger has introduced a 
bill giving power to the State fire marshal to 
make arrests and raising the tax to one-half 
of one per cent of the premiums. 

3ills being objected to are House Bill 1097, 
putting all reserves in Illinois securities. This 
is in committee and has not moved since Feb- 


patrol 


ruary 20. 

House Bill 267, prohibits ticket agents from 
selling insurance. In committee. 

House Bill 268, prohibits life insurance com- 
panies from exchanging information on med- 
ical examinations. In committee. 

Perhaps the most objectionable to life insur- 
ance of the pending bills are senate bills 392 
and 303, upsetting the entire endowment plan 
of insurance. These bills would force com- 
panies to dispose of their reserves as a loan and 
would make it impossible to comply with the 
model law of 1907, which requires a certain 
reserve. 

House Bill 264, provides for a reduction of 
premiums in proportion to loans and amends 
standard provisions. 

Senate Bill 264 requires 
serve in Tllinois securities and lays companies 
open to retaliatory legislation by other States. 


investment of re- 


Winfield W. Greene Moves Office 
Winfield W. 
underwriter specializing in casualty 
and workmen’s compensation, who has hereto- 


consulting actuary and 
insurance 


Greene, 


fore been located at 35 Nassau street, New 
York, will to-day move his office to 50 Broad 
street, New York. His new telephone num- 


ber is Broad 20109. 
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KANSAS RATE SUIT 
Compromise Not Considered Favorable by 
Governor and Aids 

ToreKa, Kan., May 7.—William R. Baker, 
Kansas Superintendent of Insurance, does not 
believe there is any possibility of the com. 
promise offered by the stock fire companies for 
the settlement of the suit involving the Kansas 
rates being accepted by the State. The gov- 
ernor and some of the attorneys in the case are 
inclined to oppose the compromise for two 
One is that it does not offer a suff. 
cient reduction and the other that it does not 
settle an important legal question directly jp. 
volved in the suit. 

Consideration of the compromise has been 
delayed for some weeks on account of John 
Egan, assistant attorney-general, being jn 
Washington and Governor Davis being ex. 
tremely busy working out the details of the 
payment of the bonus to the Kansas soldiers, 
Superintendent of Insurance, attorney 
general and W. C. Smith, special attorney in 
the rate case, are to have a conference with the 
governor some time this week and it is hoped 
that some decision will be reached regarding the 
compromise. 


reasons. 


The 


Blue Goose Election 
At the dinner meeting of the New York 
Pond of the Ancient and Honorable Order of 
the Blue Goose, held at the Aldine Club, New 


York, last week, the following officers were 
elected: Most loyal gander, Herbert L. 


Denny, special agent of the American Insur- 
ance Company; supervisor of the flock, Walter 
H. Evert, special agent of the London Assur- 
ance; guardian of the nest, O. J. Prior, presi- 
dent, Standard Fire of New Jersey; custodian 
ef the goslings, C. L. Purdin, assistant man- 
ager, Liverpool and London and Globe; keeper 
of the golden-goose egg, E. L. Sullivan, adver- 
tising manager, Home Insurance Company; 
wielder of the goose quill, F. J. Breen. Fred- 
srick Ackerman and F. J. Breen were elected 
delegates to the grand nest meeting. 

The meeting proved interesting, as John 
Kenlon, chief of the New York Fire Insur- 
ance Department, accused the companies of 
fostering laxity in fire prevention through bad 


underwriting practices. Thomas H. Anderson, 





manager of the Liverpool and London and | 


Globe, took exception to Chief Kenlon and 
vigorously defended the fire insurance business. 


General Insurance Company Starts Writing 
Business 

SrattLe, Wasn., May 8.—The General In- 
surance Company of America, recently organ- 
ized here to write fire insurance and allied lines, 
has just received authority from Insurance 
Commissioner H. O. Fishback, to commence 
writing business. The company was formed 
some months ago by bankers and business met 
prominent in the Northwest. It is headed by 


Hawthorne K. Dent, president. 

The Queen Insurance Company of America 
announces the appointment of J. C. Pearson as specia 
agent for the company in South Texas, to succeed 


Gibson Stevenson, resigned. 
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THE DIXIE FIRE 


e Details as to Cause of Contro= 


Som 
. versy Between Stockholders 





COMPANY’S CONTRACT WITH HART= 
FORD FIRE 





Certain Features of Management Are 
Criticized 

Nothing that has happened in Southern fire 
inderwriting circles during recent years has 
caused as much general talk as the Dixie Fire 
scandal. 

The company, which is located at Greensboro, 
N. C, was organized in 1906, and has done a 
considerable volume of business, though it 
has always been hampered somewhat by lack 
of adequate reinsurance facilities. 

H. R. Bush of Greensboro is president as 
well as general agent, receiving a salary as 
chief executive, and a contingent commission 
on the profits of all of the company’s “depart- 
ments’ in addition. These departments are 
State agencies, and the company has heretofore 
paid the operating expense of same, although 
the contingent profits went to Mr. Bush. 

Recently a reinsurance treaty was effected 
with the Hartford Fire, and under the terms 
of this contract the Hartford will dominate 
the Dixie, and control its underwriting policy 
absolutely, reinsuring go per cent of all lines 
written by the Dixie. 

Some stockholders of the Dixie claim that in 
effecting this deal Mr. Bush was seeking to 
perpetuate himself in a lucrative position. About 
the time the deal went through, or shortly 
afterwards, Mr. Bush and his associates dis- 
posed of the control of the Dixie to other 
stockholders, but the sale of their stock in no- 
wise affects Mr. Bush’s position, as he was 
appointed under a contract agreement. 

It has been learned on reliable authority that 
Mr. Bush, in association with a Philadelphia 
broker and a man in New York, has been 
promised the United States general agency of 
the Dixie and two other companies. 

Meantime, dissatisfied stockholders of the 
Dixie are seeking through the courts to have 
the treaty with the Hartford Fire set aside. It 
is alleged in support of their claim that the 
treaty was not ratified by the board of directors 
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of the Dixie, in accordance with the by-laws 
of the company. 

A motion is also before the courts to have 
the Dixie liquidated. The petitioners claim 
that it will be impossible for the company to 
make money for its stockholders under tlhe 
treaty with the Hartford, and furthermore, that 
the stockholders will have no real voice in its 
management. 

The company is apparently perfectly solvent, 
but the management at the home office is criti- 
cized, and it is rumored that State examiners 
say its records are a mass of confusion. It is 
also stated examiners found that the statements 
rendered monthly by the banks with which the 
company deposits money, have not been checked 
against the company’s ledger, and an effort 
made to reconcile, for a period of over three 


years. 


Diamond Jubilee Arouses Enthusiasm 
Among Liverpool and London 
and Globe Agents 
That the seventy-fifth anniversary of 
Liverpool and London and Globe Insurance 
Company in the United States has aroused a 
lively interest among its agents is indicated 
by many letters now being received by the com- 
pany. Liverpool and London and Globe repre- 
sentatives all over the country are expressing 
their pride in the company’s long and honor- 
able career and practically without exception 
indicate that in celebration of this Diamond 
Jubilee they are planning to do all in their 
power to make 1923 a banner year. 
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C. H. COATES, President 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 





Many of these letters come from agents who 
have represented the company for a great num- 
ber of years and sometimes the representation 
stretches back into preceding generations. Such 
writers grow reminiscent and mention memor- 
able dates and men, often pointing with pride 
to the fact that whenever the Liverpool and 
London and Globe has been called upon to 
make heavy disbursements as a result of great 
conflagrations, it has always contributed to the 
prestige and upbuilding of their local interests. 


Radical Changes in Automobile Rates in 
Indiana 

INDIANAPOLIS, INb., May 5.—Thomas J. 
McMurray, Jr., State Insurance Commissioner, 
has ordered automobile insurance companies 
doing business in Indiana to file one table of 
fire rates for the entire State and two tables 
of theft rates, one for cities and the other for 
territory outside of cities. The city table for 
theft shall include East Chicago, Indianapolis, 
South Bend and Terre Haute. All other cities, 
such Fort Wayne, Evansville, Richmond 
and others, shall be listed under the country 
rates, which will mean a big reduction, in some 
cascs as high as 300 per cent. There are few 
other changes, but what there are, generally 
are downward. The department has ordered a 
change in the equipment clause with regard to 
theft insurance on accessories. The new table 
of rates will provide that accessories shall be 
insured at the regular automobile rate to pro- 
vide coverage in case the car is stolen in its 
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RITISH AMERICA ASSURANCE CO. 


TORONTO, CANADA 


INCORPORATED 1833 





FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 


UNITED STATES BRANCH 
January 1, 1923 
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W. B. MEIKLE, President and General Manager. 
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NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


GUSTAVUS B. HOLT, Special Agt. 


JOSEPH W. BECK, Special Agent 
72 Kilby Street, Boston, Mass. 


56 Richton Ave.. Detroit, Mich. 


W. £. RAY, Special Agent FRANK G. DELA HUNT, 
Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent 
Cambridge Springs, Penn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 


ERIK LINDSKOG Special Agent 
7 W. Lake St., Minneapolis, Miun. 











EVERY INSURANCE MAN | 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to August 1, 1923, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 
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UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH WILLIAM STREET 
New York 
MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 





eneral Accident 


as=ts FIRE AND LIFE 


i ASSURANCE CORPORATION, Ltd. 
FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS 
PHILADELPHIAC e 






















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, . . $2,250,000.00 
Net Surplus, . . . . 4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . 15,090,687.21 


agg age a ig elem WESTERN DEPARTMENT 
- H. A resident 
JOHN KAY, ~~ -ecoig NEAL BASSETT, V. * and Mgr. 
A: H. HASSINGER, Sec’y W. T. BASSETT, Ass’t Manager 
NEWARK, N. J. CHICAGO, ILL. 














Great American 
Insurance Company 


New Dork 


Choose Choose 
Your iNCORPORATED - 1872 Your 
Company Company 


STATEMENT JANUARY 1.1923 
ITAL 


$12,.500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


19.6 NET SURPLUS 7.87 
13,01'7,077.35 
45,333.495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
WALTER H. SAGE, Gen’! Mer. GEORGE H. TYSON, Gen’! Agent 
W. L. LERCH, Manager 210 Sansome Street 
76 West Monroe St., Chicago, Ill. San Francisco, California 


Boston Office Marine Department 


ROGERS & HOWES, Managers WM.H.McGEE & CO., Gen’! Agts. 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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|_FIRE INSURANCE NOTES AND EVENTS 





NEW YORK SURVEYS 


The Long Look.—In checking the statis- 
tics of a certain State recently for nineteen 
vears it was interesting to note that the Amer- 
ical stock companies averaged a loss ratio of 
43 per cent ; the foreign companies 45 per cent; 
the mutual and reciprocal companies 42 per cent. 
In other words, the variation was very slight 
through a long period of time. This shows that 
the American underwriter has learned his job 
and over a series of years he does his work 
pretty well. 

Three Buildings on the Same Plot.—In 
the city of Syracuse, so a news item reports, 
since 1861 on the same 
The last fire 


the third structure 
site has been destroyed by fire. 
reports a loss of a million and a half dollars 
with many injured and three people killed. Just 
how long should a community permit a condi- 
tion like this to exist and pay the price, be- 
cause the cost of these fires is certainly reflected 
in the base rate of the city where they occur. 
Had the property been sprinklered as it should 
have been, the loss would not have occurred. 


Insurance Centers.—F rom time to time we 
have noticed items in the press referring to the 
amount of money that is sent out of the coun- 
try for insurance purposes. We wonder if it 
ever occurred to the individuals who wrote 
these items that there are three or four centers 
in the United States to which tribute in the 
form of insurance premiums is paid by not only 
all of the United States, but many other coun- 
tries as well. If there be any argument for 
the non-participation of foreign companies in 
the insurance business, it would apply with 
equal force to the non-participation of any 
center other than the one in the State where 
the business originated. 

One Way to Do It.—The statement is 
made that in some territories where the rule 
is in effect prohibiting tornado insurance with 
a fire policy, the tornado policy contract has 
been printed on the back of the standard pol- 
icy. We don’t know what genius first thought 
of it or ruled in this way, but both are serious 
mistakes in the conduct of fire insurance. 

The Loss of Twelve Lives.—lor a city 
which in its metropolitan area has a popula- 


tion estimated at seven and a half million, a 
loss of twelve lives may seem a bit insignificant, 
but if we reflect that these lives were sacrificed 
to our carelessness, in all probability, in regard 
to fire, there should be the deepest contrition 
on our part and the most sincere regret that 
this thing could have happened. The usual 
story, cause unknown, meets us. For how long 
are we going to be content with such a lack 
of knowledge for so great a crime? 

As to Expense Ratios.—This cheerful sub- 
ject, which is always with us and _ probably 
always will be, is, in spite of that fact, a 
steadily interesting one, because we have the 
feeling that a study of the methods, both of 
the conduct of agencies and practices in gen- 
eral, would lead to the doing away with some 
parts of the work which are of no value to the 
insured or insurer. In all the discussions on 
this subject we have never seen any authentic 
figures as to the cost of conducting agencies, 
brokerage offices, etc. 

The Michigan Rating Law.—We had the 
pleasure of examining a copy of the new law 
which will govern the making of fire insurance 
rates, adopted in the State of Michigan, and 
which goes into force in a short while. It is 
the most advanced law, so far as the State tak- 
ing control of the matter is concerned, that 
there is in existence to-day. It certainly raises 
very many serious questions, as there is lodged 
with the Superintendent of Insurance the power 
on his own initiative of raising the question 
as to the reasonableness of a rate. Among 
other new things introduced, one of the most 
striking is the fact that every rater and every 
inspector must be licensed by the State and this 
license costs $25 for each one; it is an annual 
license and must be renewed every year; the 
price is the same for each year as the initial 
What value will that license be to the 
operation 


price. 
community? The law 
August 30, 1923. 


BOSTON AND VICINITY 


Warehouse Fire.—I‘ire in the wholesale 
erocery warehouse of Webster Thomas & Co., 


goes into 


at 219-221 State street, caused a loss estimated 
at around $300,000. Insurance on the stock of 


the company aggregated approximately $201,- 


oco, of which $75,000 was placed in the Whole- 
sale Grocers’ Interinsurers Exchange. Damage 
on the building itself, owned by the trustees of 
the David Sears Real Estate Trust, will prob- 
ably reach $25,000 and there was also a loss 
estimated at 30 per cent on the stock of H. A. 
Johnson & Co., wholesale bakers and confec- 
tioners’ supplies, which was stored in the ad- 
joining building. 

Forty Years with Travelers.—Gen. James 
G. While, district agent of the Travelers in 
Boston, is being congratulated on having suc- 
cessfully completed forty years of continuous 
service with the company. 

No More Advertising.—Commissioner of 
Insurance Clarence W. Hobbs has announced 
that there has not been sufficient interest shown 
in the advertising of the names of applicants 
for brokers’ licenses, the idea being that parties 
wishing to protest issuance of licenses might be 
given a hearing, to warrant the expense, and 
therefore the practice will be discontinued. 

H. J. Ide to Move.—As of May 15 Henry 
J. Ide, agent of the American of Newark and 
the Virginia Fire and Marine of Albany, will 
move to 153 Milk street, where he will occupy 
the entire third floor. 

Field Forces Conference.—A conference of 
the field force of the Eastern department of the 
Firemans Fund and the Home Fire and Marine 
of California was held in Boston last week, 
under the direction of Manager E. T. Cairns. 
Vice-President John Marshall was the guest of 
honor. 


Indiana Organizations to Employ Joint 
Secretary 

INDIANAPOLIS, IND., May 7.—The Indiana 
Association of Insurance Agents, represented 
by J. D. Mittenberger, president; Sol Kiser 
and A. L. Rigsby and the Insurance Federation 
of Indiana, represented by Frank Chandler, 
president, and W. L. Green, were in confer- 
ence in Anderson with James M. Larmore, 
former president of the Indiana Association, 
and an agreement was reached to employ a 
secretary to represent the organizations. It 
was said Charles Wood. secretary of the fed- 
eration, is to be secretary for both. 
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UNIFORMITY ASSOCIATION ELECTS 


Elliot Middleton Made President at 
Chicago Meeting 

Cuicaco, I1tt., May 7.—Elliott Middleton 
of New York, secretary of the United States 
branch of the Sun insurance office of London, 
was to-day elected president of the Fire Un- 
derwriters Uniformity Association, at the six- 
teenth annual meeting of that body, held at the 
Drake Hotel. Mr. Middleton succeeds Wil- 
liam S. Boyd of Chicago. Other officers elected 
are: Vice-President Benjamin Richards, Chi- 
cago, manager Underwriters Service Associa- 
tion: Secretary-Treasurer George A. Madison, 
St. Louis, manager St. Louis Fire Prevention 
Bureau. R. G. Malone, New Orleans, chief 
engineer for the Louisiana Fire Prevention 
Bureau. was named chairman of the executive 
committee. Emil Scheunaman, Chicago, chief 
engineer for the Western Factory Association, 
and F. B. Quackenboss, Nashville, Tenn., man- 
ager Tennessee Inspection Bureau, were named 
on the executive committee for two years, and 
P. E. Brown, of the New York Insurance Fx- 
change, for one year, to fill out Mr. Middleton’s 
unexpired term on the committee. There was 
a good attendance of inspection bureau man- 
agers from all over the country. B. J. Daly, 
examiner for the Fidelitvy-Phenix, made the 
principal address. 


N. F. P. A. MEETING 
Fire Prevention Holds Sway in Chicago 
This Week 

Cnicaco, Itut., May 7.—Fire prevention in its 
many phases holds the center of the stage in 
Chicago this week with the twenty-seventh 
annual meeting of the National Fire Protection 
Association in session at the Drake hotel. The 
mecting was opened Tuesday morning by Presi- 
dent H. O. Lacount of Boston, who in his 
annual address predicted that this will be one 
of the most important conventions that the 
Association ever held, and from the character 
of the reports to be presented by various com- 
mittees will mark an important step forward 
in the fight against fire waste in this country 
and Canada. More than 4oo fire protection ex- 
perts, industrial engineers and individuals in- 
terested in the protection of life or property 
against loss by fire were present. The mem- 
bership committee report shows substantial gains 
All present 


some 


in members during the last year. 
officers are slated for re-election, 
changes in the membership of the executive 
committee. 


with 


Philadelphia Underwriters to Be Succeeded 
by Stock Company 

The Insurance Company of North America, of 
Philadelphia, which has jointly guaranteed, with 
the Fire Association of Philadelphia, the policies 
of the Philadelphia Underwriters, has  pur- 
chased the Fire Association’s interest therein 
and will cause to be organized the Philadelphia 
Fire and Marine Insurance Company, to suc- 
ceed to the business of the Philadelphia Under- 
The original capital of the company 
a like 


writers. 
will be $400,000, and it will start with 
amount of surplus, 


BUREAU ACTION DIS= 
APPOINTING 


Fail to Confirm Union in Recognition 
of Local Boards 


NEAL BASSETT HONORED 
Meeting Uneventful, But Characterized by 
Good Attendance—Hope for Inde- 
pendent Action by Union 
Itt., May 8—In many quarters 
here there is decided disappointment in the 
failure of the Western Insurance Bureau, at its 
meeting at White Sulphur Springs last week, 
to approve the action taken recently by the West- 
ern Union on recognition of local boards. The 
Union, it will be remembered, went on record as 
being willing to obligate its members to ob- 


CHICAGO, 


serve the rules of any regularly constituted 
local associations which might be passed upon 
and approved by the conference committee. 

The approval of the Western Insurance Bu- 
reat was necessary before such a rule binding 
the companies could have been made operative. 
\s it is now, the matter is just where it was 
before the Union took action. The Union has 
not yet been officially notified of this action of 
the Western Bureau and no move is contem- 
plated until the governing committee of that 
body meets next week, when it is expected some 
plan will be evolved whereby there can be 
placed in effect an agreement for recognition 
local board rules 

The hope is expressed that the Union will 
decide to take independent action in this matter 
by amending its rule so as to require the ap- 
proval of the governing committee of the Union 
rather than of the conference committee of 
both organizations. Such action, it is declared, 
would be consistent with that previously taken 
by the Union and would demonstrate the will- 
ingness of that organization to co-operate with 
the agents on a question which has received 
their unanimous approval. 

Outside of this action of the Bureau on the 
local board question the recent meeting was 
uneventful. There was a large attendance. A 
signal honor was paid Neal Bassett upon his 
recent election to the presidency of the T‘ire- 
mens Insurance Company, when he was _ tend- 
ered a banquet by the Bureau members. [le 
was presented with a handsome grandiather’s 
clock and an appropriate resolution was adopted 


by the organization. 


PROPOSE CREDIT LIMITATION 


Kansas Department Consulting Agents of 
State on Forty-Five Day Rule 

Topeka, KAn., May 7.—A request for the 
views of the Kansas fire insurance agents on 
the proposal to limit the time for the payment 
of fire premiums has been sent out by William 
R. Baker, Superintendent of Insurance, to the 
fire underwriters associations in the State. All 
of the larger cities have underwriters’ associa- 
tions and it is proposed to get the views of all 
the members of these organizations before final 
action is taken. 


——————— 


Mr. Baker announced his purpose to make 
an order fixing a maximum of forty-five days 
for the payment of insurance premiums in this 
State. The same rule applies in Oklahoma and 
Virginia and is said to operate to the general 
satisfaction of the companies and agents, When 
the announcement was made some of the bis 
Topeka agencies protested against it and fel 
that it might work some hardship upon them, 

The department is of the belief that it is a 
discrimination against the prompt payers of 
fire insurance premiums to permit agencies to 
carry customers two to six months or even 
longer. In some of the cities the rule has 
been that thirty days was the limit for carry. 
ing customers, but it appears that this has not 
been the rule in Topeka and that customers are 
carried as long as they desire. The agencies 
must put up the money for the remittances of 
the net premiums. There have been numerous 
suits brought in the State during the last fey 
months by companies to collect from their 
agents and by agents to collect from. their 
customers. The department does not believe 
this should be necessary and if a departmental 
order were issued limiting the credit period to 
forty-five days the necessity for many suits 
would be ended. Thus the order would be of 
real assistance both to the companies and the 
agents and would have a marked tendency to 
reduce insurance costs to the public. 

The department has asked the agents for an 
explanation of the necessity of carrying cus- 
tomers longer than sixty days after a policy is 
written. The proposed order would require 
either the payment of the premium in cash or 
the giving of a premium note within the forty- 
five day limit or the policy would be canceled. 

Manufacturers Liability Examined 

An examination of the Manufacturers Li- 
ability Insurance Company of Jersey City, was 
recently completed by the insurance depart- 
ments of New Jersey and New York, and the 
shows a net surplus of $253,170 over 
The ex- 


report 
capital of $650,000 and all liabilities. 
aminers increased the reserve for unpaid claims 
and set up a reserve of $185,000 for income tax. 
The admitted assets as of December 31, 1922, 
are reported at $2,573,820. The examiners 
criticize dividends allowed compensation policy- 
holders, alleging that the percentage paid was 
not warranted by earnings, and make recom- 
mendations ‘as to the future conduct. of. the 
business. 


Move Brokerage Office to Ground Floor 

The Continental, American Eagle, Fidelity 
Phoenix and Farmers insurance companies of 
80 Maiden lane, New York, have moved their 
combined brokerage departments to the ground 
floor of the building. The departments are thus 
much more convenient to the brokers. 


H. H. McKee Elected President 
Homer H. McKee, heretofore first vice-presi- 
dent and general manager of the Detroit Fidel- 
ity and Surety Company, has been elected 
president to succeed the late A. F. Bunting, 
who died recently. 
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WORKMEN’S COMPENSA= 
TION IN ILLINOIS 








Delay and Litigation in Settling 
Claims Charged 


WITNESSES CALLED TO TESTIFY 


50,000 Cases Reported to State Indus- 
trial Board in 1921 


Cuicaco, Itt., May 7.—The attention of the 
Illinois senate insurance investigating commit- 
tee, when it met Saturday morning at the Hotel 
La Salle, was confined almost entirely to ques- 
tioning members of the State Industrial Board 
as to the application of the workmen’s com- 
pensation law, with particular reference to the 
payment of claims by the insurance companies 
writing this class of business. Complaints had 
reached the committee that there was consider- 
able unncessary delay and litigation in the meet- 
ing of compensation claims, and in order to 
ascertain whether there was any foundation for 
such complaints, the committee called G. W. 
Angerstein, security supervisor for the State 
Industrial Board. 

Mr. Angerstein was questioned at length as 
to the experience of the board with the Illinois 
Manufacturers Mutual Casualty Company, the 
president of which is John M. Glenn, who re- 
cently criticized the State legislature as being a 
time-wasting body that accomplished nothing. 
While the committee disclaimed any attempt on 
its part to seek reprisal for these remarks of 
Mr. Glenn, its inquiry was confined almost ex- 
clusively to this company. Under direct ques- 
tioning Mr. Angerstein declared that there had 
heen numerous complaints registered with the 
hoard regarding the laxness of the Illinois 
Manufacturers * Mutual Casualty Company in 
paying claims, and an examination of the affairs 
of this company was now being conducted by 
the board’s examiners. 

He said the examiners had investigated 112 
cases in the company’s files to date, and from 
these cases had established the fact that some 
of the complaints to the board were well 
E. W. Miller and J. J. Globia, 
examiners for the board, were called and 
verified the statements made by Mr. Angerstein. 

It developed from questions put to Mr. 
Angerstein that the records of the Industrial 
Board showed, at the end of 1921, 50,000 cases 
reported for compensation, of which there had 
heen 12,000 cases in which litigation figured. 
This so-called litigation, it was explained, does 
not necessarily mean that number of cases 
were actually contested by the carriers, but in- 
cludes a large number of cases where the In- 
dustrial Commission was appealed to for a rul- 
ing on the nature of the injury, and for classi- 
The actual number of cases which 
were brought into court was declared to have 
heen relatively small. 

Recalling the testimony of Fred W. Lawson, 
United States Manager for the London Guar- 
antee and Accident at a recent hearing to the 
effect that State supervision of compensation 
insurance rates might be a good thing for the 
business, Senator Dailey, requested G. E. 


founded. 


fication. 


Turner, representing the casualty companies, to 
obtain from the representative casualty com- 
pany heads an opinion on this question of State 
supervision. 

Mr. Turner declared that it is the universal 
attitude of the stock insurance companies writ- 
ing compensation lines to avoid delay in the 
satisfaction of claims, and the companies are 
committed to that policy. Mr. Turner showed 
that the State of Ohio, with its monopolistic 
fund, was the slowest to pay compensation 
claims, and at present there are about 4000 un- 
heard cases pending before the Industrial Com- 
mission of that State. 

“This question of State supervision and a 
monopolistic fund is going to be agitated,” de- 
clared Senator Dailey, “and a choice between 
these two is going to be forced.” Senator 
Dailey signified his intention of calling former 
State Insurance Superintendent Fred Potter for 
advice on these questions. 

The committee will meet again Wednesday 
at Springfield and in Chicago on Friday, when 
the fire and casualty matters will be disposed 
ot. 


R. L. GREENE APPOINTED 
Becomes New York Manager of Eagle 
Indemnity 
From the offices of the Eagle Indemnity Com- 
pany, New York, comes the announcement that 
it has appointed R. L. Greene to be manager 
of its metropolitan district in that city, with 
headquarters at 110 William street. The news 
cf this designation will be welcomed by the in- 
surance brokerage interests, with whom Mr. 
Greene has maintained the most cordial rela- 

tiens ever since his advent to the business. 

Joining the Travelers Insurance Company in 
1917 in the capacity of special agent, Mr. 
Greene rapidly progressed to the position of 
assistant to the manager of its metropolitan 
cffice in New York. In 1922, Mr. Greene left 
the Travelers to become assistant to Floyd N. 
Dull, whose agency was then general agent 
for the Eagle Indemnity. Now, upon the dis- 
solution of the Floyd N. Dull organization, Mr. 
Greene has been named by the Eagle Indemnity 
as its New York office manager. 

In carrying out the duties of his new post, 
Mr. Greene is fortunate in that he will have 
the services of the entire personnel of the 
former Floyd N. Dull agency, whose members 
go with him. The burglary and plate glass divi- 
sion will remain in the hands of Neil W. 
Chichester, liability and compensation insurance 
will continue under the direction of L. W. 
Langlois, whose assistant will be W. E. 
Moriarty, and the other departments will re- 
tain their former executives 

With the exercise of care in the selection of 
new agency appointments everywhere, with a 
completely organized office staff and with the 
vradual extension of its operations, the Eagle 
Indemnity Company ist making satisfactory 
progress and expects a large volume of busi- 
ness during the coming months. 











—Michael O. Rini has been appointed metropolitan 
district manager of the Farmers and Traders Life 
Insurance Company of Syracuse, N. Y. Mr. Rini will 
open offices at 1482 Broadway, New York. 


II 


National Surety Company’s Strong Position 
During the year 1922 the capital of the 
National Surety Company of New York was 
increased from $5,000,000 to $10,000,000, and it 
closed the year with $30,682,346 of assets, an 
increase of over $5,600,000. Its surplus as to 
policyholders, $14,453,165, was about $3,700,- 
coo more on December 31, 1922, than a year 
earlier, of which increase $1,000,000 was due 
to premiums paid in on new stock purchased 
by stockholders. The volume of business in 
1922 was substantially increased, the net pre- 
miums having reached the sum of $13,916,450, 
while the ratio of losses and expenses to pre- 
miums was less than 91 per cent. A large 
Eroportion of the company’s assets is invested 
in high-grade securities, including over $3,- 
€00,000 in United States Liberty bonds. The 
National Surety is under most progressive man- 
agement, and occupies a leading place among 
the surety companies of the country. It is 
always ready to meet losses with the utmost 
promptness, its cash balance on December 31 
last having exceeded $1,600,000, while it had 
$2,600,000 loaned out on call. William B. 
Joyce is chairman and E. A. St. John is presi- 
dent of this strong and thriving institution. 
Will Not License Subagents 
INDIANAPOLIS, IND., May 8.—A circular let- 
ter sent out by a surety company to its agents, 
which was seen by Thomas J. McMurray, Jr., 
Insurance Commissioner, and which urged its 
agents to secure the services of leading attor- 
neys as subagents, has drawn a response from 
the Commissioner, who has notified the com- 
pany that no such subagents will be licensed 
by the State if he knows it. The letter from 
the company called the agent’s attention to the 
fact that the leading attorneys in various com- 
munities generally represented large estates. 
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One day last week, two army fliers lunched in New 
York, stepped aboard their plane, and lunched next day 
in San Diego. 


A few years ago, folks said it couldn’t be done. But 
these chaps did it. 


It’s a story of persistent belief, effort and achievement— 
backed by the equipment that science could furnish. 


Less spectacular is the growth of an Insurance institu- 
tion. But the same qualities enter—belief, effort, and 
persistence, and the right equipment. For an insurer, 
altitude, distance and endurance cannot be attained with- 
out Sound Reinsurance. In this we specialize, serving 
American Casualty Carriers. 


Employers Indemnity 


Corporation 


E. G. TRIMBLE, President 
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COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


————- 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1921 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $6,007,996.00 
eee 1,000,000.00 
ee 554,375.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 








The Manhattan Bridge Accident 

The insurance of common carriers, such as 
railroads, trolley car lines and other means of 
public transit, was a rock which almost wrecked 
severa] of the more prominent insurance com- 
fanies when they started to write this class of 
business Bitter experience 
showed that such coverage could not be ex- 
tended if the interests of the policyholders were 


some years ago. 


to be properly protected. 

. The question again came to the fore last 
week when an eighteen-ton semi-steel trolley 
car of the Manhattan Bridge Line, New York, 
got beyond control and went plunging down 
the steep incline at the eastern end of Man- 
hattan Bridge. Three trolley poles were 
knocked from their bases, thirty-six passengers 
were injured and the runaway car was finally 
halted by crashing into a ten-ton motor truck 
standing at the opposite side of the bridge 
plaza. Forty-six people were trapped in the 
car during its wild dash and of those hurt, 
Officials of 
unable to 


seven suffered serious injuries. 
the transportation company were 
determine the cause of the accident but it was 
said that the safety brakes failed to function. 
Police and representatives of the transit com- 
nission who instigated an inquiry into the 
occurrence stated that the only thing which 
saved the passengers from death was the fact 
that the car was of the latest type and was 
constructed largely of steel, which absorbed the 
force of the terrific shocks and prevented loss 
cf life. 

While the accident was a potent argument 
for the universal use of this type of semi-steel 
trolley car, and is a striking example of the 
need for accident insurance, it also bears out 
the contention of insurance companies that 
hazards attendant upon the operation of a com- 
mon carrier must be carefully investigated in 
erder to guard against their recurrence. 

The majority of the insurance companies 
writing public liability lines have flatly refused 
to accept business on common carriers. This 
refusal is due to the extreme hazard involved, 
to the necessity for well-nigh prohibitive pre- 
mium rates and to the fact that most trans- 
portation companies now themselves handle 
accident claims brought by passengers as the 
result of a disaster. 

There are, however, some insurance com- 
panies which will accept insurance on common 


carriers of the kinds mentioned, provided that 
the business is on an excess basis; that is, the 
tralisit company insures its public liability risks 
ever and above a certain stipulated sum per 
year or per accident. Extraordinary care is 
required in the selection of these hazards by 
iisurance companies and it is extremely diffi- 
cult to place such business. The insurance of 
public liability risks inherent in common car- 
riers is generally not in accordance with the 
hest underwriting principles and smacks too 
much of the “pure gamble.” 


RECEIVERSHIP LIFTED 


Travelers National Casualty Association 
Reorganized 

Judge Thompson, in the handling of the 
ufiairs of the National Casualty 
Association of Des Moines, ignored all prece- 
dent in lowa courts for so large an organiza- 
tion and proceeded to oust all of the old officers, 
completely ignoring both factions, by naming 
Honorable W. C. McArthur, formerly clerk of 
the Iederal court, president of the association. 
The receivership was discharged on the finding 
of the court that the financial condition of the 
company was excellent. Louis Adelman was 
named secretary and treasurer and the. follow- 
ing as the new board of directors: Hugh 
Rumsey, chairman; George C. Williams, vice- 
president of the Des Moines National Bank; 
Meyer Brody, L. S. Hill, H. H. Polk, Harry 
Gross and Claude Nichols. 

This changes the entire personnel of the 
executives and eliminates both the Loucks and 


Travelers 


Fairly factions, whose bitter contention for 
supremacy threatened to wreck the organiza- 
tion. 

Judge Thompson in his order as to the ap- 
pointment of officers stated that there was no 
evidence of financial irregularities on the part 
of the discharged executives, but the assets of 
the company must be controlled by men who 
are not a party to personal jealousies, and 
who will work for the best interests of the 
policyholders. ; 

The company has been under the supervision 
oi Mr. McArthur for the last ten days. He 
was named temporary receiver by Judge 
Thompson on the showing of the muddled con- 
dition of the company’s affairs made by the 
Siate insurance examiner. 
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T he principle of a periodic 
Health examination is 
rapidly becoming recog- 
nized throughout the 
world as one of the most 
powerful measures for 
improving the health and 
happiness of the people. 











Dr. Franklin H. Martin, Director 
General of the American College of 
Surgeons is quoted as having said: 


“The life of the average person 
would be prolonged 15 years, 
yearly deaths from tuberculosis 
would be reduced from 150,000 
to 50,000, deaths from cancer 
would be greatly reduced and 
thousands would be kept from 
having kidney diseases and high 
blood pressure if all the people 
of the United States would sub- 
mit to complete physical exam- 
ination at least once a year.” 


The Life Extension Institute 
can give ample scientific sup- 
port to this statement drawn 
from its records of 250,000 ex- 
aminations. It is 


A Principle Good Enough for 


Metropolitan Life Insurance Co. 
Guardian Life Insurance Co. 

Fort Worth Life Insurance Co. 
Inter-Southern Life Insurance Co. 
Midland Mutual Insurance Co. 
Ontario Equitable Life Insurance Co. 
Oregon Life Insurance Co. 
Southeastern Life Insurance Co. 
Union Central insurance Co. 
Columbus Mutual Insurance Co. 
Penn Mutual Insurance Co. 
Volunteer State Life Insurance Co. 
Mutual Life Assurance Co. of Canada 
Standard Life Insurance Co. 


all of which companies furnish free 
to their policy holders the HEALTH 
SERVICE of the Institute. It is 


A Principle Good Enough for 


Eaton, Crane & Pike Company 

French, Shriner & Urner Co. 

Strathmore Paper Company 

American Ice Company 

Arnold Print Works 

Empire Trust Company 

Springfield Gas Light Co. 

Pred. T. Ley & Co., Inc. 

Union Tank Line Company 

Borden Milk Company 
and about 250 other great industrial 
and financial concerns which have 
furnished to their executives and em- 
ployees the HEALTH SERVICE of 
the Institute. It is 


A PRINCIPLE WHICH SHOULD 
BE GOOD ENOUGH FOR YOU 
The Institute’s Health Services 
include a standardized survey of 
the body and life of the individ- 
ual, suggestions as to any needed 
form of medical treatment, in- 
structions covering all phases of 
personal hygiene and many other 
valuable health educational privi- 
leges. 


AGENCY REPRESENTATION 


If you are interested in representing the Life Extension Institute 
in your section, kindly communicate with us and we will send you com. 


plete information covering all phases of the Institute’s work. 


The services of the Life Extension Institute are available to men 
and women in all sections of the United States and Canada and in several 


foreign countries. 


The Institute has a carefully selected and instructed list of Medical 
Examiners in about every city and town in the United States and Canada, 


in Hawaii, the Philippine Islands and in most foreign countries. 


It is consequently able to provide its Life Extension Services in any 


community where competent physicians are available. 


In addition to its “Life Extension Service for Policyholders,” the 
Institute also provides a “Standard Health Service” for individual sub- 
scribers and an “Industrial Health Service” for large groups of em- 
ployees. The last two services are appropriate for Agency activity and 


promotion. 


LIFE EXTENSION 
25 West 43rd Street, New York City 


Inc. 


INSTITUTE, 


Telephone Vanderbilt 1494 


Thursday 








CONFIDENTIAL REPORTS 


All of the Institute’s reports are strictly confidential between the Insti- 
tute and the individual examined. This refers to the complimentary service 
which the Institute gives to policyholders through the courtesy of their 
insurance company, as well as to the service which it renders to indi- 
vidual subscribers. The Institute found very early in its experience that this 
was the only way in which such services could be conducted successfully. The 
general public seems to be more influenced by this confidential phase of the 


Institute’s work than with reference to any other detail of its service. 
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CHICAGO COUNSELORS ANGERED 
BY ANTI-TWISTER BILL 
Attack Life Insurance Companies at 
Senatorial Hearing 

Curcaco, Itt., May 8—Turning from their 
tivities in advising on life insurance matters, 
the small group of so-called counselors and 
abstractors in this city appeared before the 
Illinois senate insurance investigation commit- 
tee on Friday of last week and, being tendered 
a hearing by the senators, took the opportunity 
the record with testimony attacking 
life insurance companies of the coun- 


of filling 
the large 
try. The attack was leveled principally at those 
creat Eastern institutions which have taken a 
stand against “twisting.” 

As the hearing progressed, it became evident 
that if certain legislation now before the IIli- 
nois Legislature becomes law, the activities of 
these counselors will be effectively curtailed. 
The measure particularly objected to by them 
is the anti-twisting bill, which all the life un- 
derwriters’ associations of this State are sup- 
This bill was promoted as the result 


porting. 
of injunctional proceedings brought several 
months ago by Attorney Gladstone for the 


counselors, to prevent the officers of the Life 
Underwriters’ Association of Chicago, and sev- 
eral company managers, from interfering with 
the business of the counselors by refusing to 
write replacement policies offered. 

In view of the fact that Thomas J. Houston, 
Illinois Superintendent of Insurance, has 
fostered this bill as a department.measure, de- 
signed to correct the twisting abuse, the wit- 
nesses took occasion to charge that the Super- 
intendent was being dominated by the com- 
panies, 

The so-called counselors who appeared before 
the committee were: J. C. Punch, H. Davis 
and LeRoy Burton. 

They were loud in their praises of the recent 
advice offered by Roger W. Babson on life 
insurance and assailed the stand taken by the 
majority of the Insurance Commissioners of 
the country in opposing such advice. 

Prominent life men of Chicago 
have viewed this outburst of the 
with more or less unconcern, and point out that 
the tirade looks like a case of poor judgment 
on their part and is likely to be reflected in 
their future dealings with the companies they 
have assailed. 


insurance 
counselors 


Nominations for Incoming Officers of Life 
Underwriters of New York 

Graham Wells, general agent in New York 
of the Provident Mutual Life Insurance Com- 
pany, has been placed in nomination for presi- 
dent of the Life Underwriters’ Association of 
New York during the coming association year. 
Nominations for vice-president are: E. J. 
Sisley, L. A. Cerf, C. B. Knight and W. R. 
Collins. 

The executive committee honors are equally 
disposed between the general agents and agents, 
as follows: J. D. Bookstaver, P. Frazer, C. A. 
Foehl, J. Elliot Hall, George A. Kederick, R. 
W. Goslin, Alexander Collins, N. S. Chambers, 
J. P. W. Harty, Edwin Robinson, J. A. Smith, 
Il. E. Morrow. 


Kansas Bankers Apply for Group 
Insurance 

TorpeKA, Kan., May 9.—The A&tna Life In- 
surance Company has entered into a contract 
with the Kansas Bankers’ Association, whereby 
group insurance will be written on the lives of 
the employees and the officers of the 265 or 
more national banks comprising the association. 
The association is recommending to the member 
banks, which will pay the premiums, that lives 
of employees be underwritten for $500 each 
and lives of officers for $1000. 

The insurance will be written through the 
office of W. W. Bowman, secretary of the 
association, who will co-operate with O. T. 
Cropper, manager of the A®tna for Kansas. 
I’very member bank will have the privilege of 
deciding for itself whether it will obtain the 
insurance for its employees and officers. How- 
ever, no bank will be able to get the insurance 
unless four-fifths of the banks adopt the plan. 
Mr. Bowman expects nearly all of the county 
groups to adopt it. 

Bank employees will 
doubling the amount of insurance by paying 
the additional premiums. 


have the option of 


Texas Security Bill Killed 
Austin, Tex., May 7.—The bill introduced 
in the legislature by Representative Tom 
Shires of Waco, which sought to require in- 


surance companies doing business in Texas to 
deposit taxable securities in the State treasury, 
was killed by house committee on insurance, 
an unfavorable being made on the 
measure. 

Shires claimed that the insurance companies 
doing business in Texas required to deposit 


report 


securities in Texas.as a pre-requisite for doing 
business had on deposit about $10,000,000 of 
preferred, tax-exempt securities. He insisted 
that these securities should be made taxable, 
so that the State could derive some revenue. 

Several months ago the Texas courts decided 
that securities on deposit in Texas by insur- 
auce companies were not taxable at Austin, but 
at the home office of such companies. 


Death of W. J. Cockle 

William James Cockle, general agent for the 
New York city branch of the Security Mutual 
Life Insurance Company, Binghamton, died on 
Sunday, at the Kings County Hospital, after 
an illness lasting only two weeks. Mr. Cockle’s 
death occurred after an operation, which he 
underwent in the hope of recovery. He joined 
the staff of the Security Mutual in September, 
1921, and, during his connection with the com- 
pany, interested himself in its affairs, as well 
as distinguishing himself by the volume of his 
production. Mr. Cockle is survived by his 
wife and by a son, William Cockle, Jr. 
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A Real Saving 


Every executive is on the alert for opportunities 
to decrease overhead without lessening the margin 
OUR POLICIES DO MORE 


By eliminating the examination of abstracts, our 
National Title insurance policies effect a real saving. 


Ask for our special booklet T. S. 


A NEW YORK 
. cas, TITLE AND MORTGAGE 
SS COMPANY 
135 Broadway, New York 


Capital, Surplus and Undivided Profits more than 


American Trust Company 





$7,700,000.00 


Affiliated with the 
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Metropolitan 


Life Insurance Company 


Incorporated by the State of New York. 


HALEY FISKE, President FREDERICK H. ECKER, Vice-President 


A Mutual Company 





Business Statement, December 31, 1922 


Assets $1,259,850,325.25 


More than those of any other Insurance Company in the World 


Increase in Assets during 1922 144,267,300.69 


More than that of any other Insurance Company in the World 


I re els. api ene uid aes CRON Rare Lae aes 1,198,366,913.98 
61,483,411.25 


340,668,301.30 


38,685,601.91 
More than that of any one Insurance Company in the World 


Total Insurance placed and paid for in 1922 1,802,110,686.00 


More than ever placed in one year by any Company in the World 





Gain in Insurance in Force in 1922............0..0.000 0... ee ees 801,849,118.00 


More than that of any other Company in the World 


Number of Policies in Force December 31, 1922 
More than that of any other Company in the World 


Number of Policy Claims paid in 1922 


Averaging one claim paid for every 24 seconds of each business day of 8 hours 
Payments to Policyholders averaged $803. 81 a minute of each business day of 8 hours 


27,384,445 





365,276 


Dividends payable to policyholders in 1923 20,809,398.56 


INSURANCE OUTSTANDING 


ORDINARY (Insurance for the larger amounts, premiums payable an- 
nually, semi-annually, quarterly or monthly) $4,39 
More than that of any other Company in the World 


INDUSTRIAL (Premiums payable weekly) 
TOTAL INSURANCE OUTSTANDING. 


More than that of any other Company in the World 


5,324,118 
3,412,232,839 


7,807,556,957 


GROWTH IN TEN-YEAR PERIODS 








Income for the Year 


Assets at End of Year 


Surplus at End of Year 


Number of Policies in 
Force at End of Year 


Outstanding Insur- 


ance at End of Year 














$1,354,267.69 
13,307,811.45 
43,336,283.61 
106,786,073.52 
340,668,301.30 





$2,002,464.13 
16,506,282.22 
89,168,790.55 
397,913,442.71 
1,259,850,325.23 





$ 379,907.13 
3,674,516.49 
10,351,338.02 
34,842,971.65 
61,483,411.25 





$ 341,632 
2,719,860 
6,976,651 

12,837,042 
27,384,445 





$ 43,245,752 
310,767,876 
1,219, 166,427 
2,604,966, 102 
7,807,556,957 
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HOW TO SELL MORE ORDINARY 


II--What an Agent Should Know About an Insurance Policy 


N a previous article, the importance of an 
agent knowing what he has to sell was 
stressed. Too much emphasis cannot be laid 
on this point. 

Many men build up large industrial debits by 
working from early morning until late at night, 
turning door knob after door knob, and asking 
the question, “Can I sell you any insurance 
to-day?” If the answer is negative, they move 
on; if they get “yes” in response to their query, 
they stay and write the application. 

Probably all that most prospects need to 
know about life insurance is what it will do 
for them. This, in the main, is what any agent 
of good judgment will talk about in conduct- 
ing his canvasses; he will fight shy of using 
technical terms, and talking about life insur- 
ance as a science. 

Purposely, I wrote these introductory para- 
graphs to this article, because I do net want 
any one who reads it to think that I advocate 
an agent taking a sample policy and going over 
it word by word with a prospect to whom he 
is trying to sell insurance. He will do better 
to say, “Can I sell you any insurance to-day?” 
but if he will excel in the sale of ordinary 
policies, he must know what he is selling so 
well that he can explain clearly and in simple 
language exactly what a policy stands for; he 
will sell insurance to people who do not want 
it, as well as to those who are interested in pro- 
tection to start on. More people would want 
insurance if agents could and would explain 
what insurance will do. More people would 
huy—and buy larger amounts. Let me em- 
phasize, an agent should not undertake to sell 
policies, but insurance, but he must himself un- 

derstand the terms of the policies he is selling, 
and must be prepared to answer correctly, at 
once—right off the reel, as we say—any ques- 
tion that a prospect asks him. 

The policy is the finished house, painted and 
equipped. When you read this article, I want 
you to think of the skeleton framework, be- 
fore the walls have been put up, and the finish- 
ing touches added. I am going to try to de- 
scribe the skeleton around which the policy is 
built, the meaning of words and phrases, which 
necessarily are technical. 


Two Kinps oF PoticiEs 
First of all, any policy is either non-participat- 


By WititrAmM THORNTON 
ing or participating. If it is non-participating, 
it is written at a slightly lower premium rate, 
which remains the same as long as the policy 
If it is participating, it carries a 
At the end of the year, the com- 
pany balances its books, and if it has earned a 


is in force. 
higher rate. 


higher rate of interest on its investments than 
it was required under its policies to earn, and 
has been called upon to pay less in death claims 
than it had expected to pay, according to the 
standard table of mortality, it has made money, 
and each policy will be credited with its pro- 
portionate share, called a “dividend” or abate- 
ment. This dividend or abatement may usually 
be applied by the policyholder in one of three 


ways: (1) To reduce the next premium, (2) 





This ts the third article of a serics of 
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tator, by William Thornton, author of 
“Short Lessons in Life Insurance,’ a 
bricf but comprehensive textbook for life 
insurance agents, which 


has just been 





published by The Spectator Company. 








left on deposit with the company at interest, 
(3) used to purchase additional insurance with- 
out medical examination. 


OUTLINE OF A Poricy 
Whether a 


participating it has certain features and pro- 


policy is non-participating or 
visions, which, briefly outlined, are as follows: 

1. Premiums are payable annually in ad- 
vance, but the company, for the convenience of 
the policyholder, will accept semi-annual or 
few companies now 

If the premium is 


quarterly premiums. A 
accept monthly premiums. 
paid other than annually, it carries a slightly 
higher rate, because interest is charged on the 
deferred portion. A grace period of at least 
thirty days is allowed for the payment of each 
premium, during which time the policy does not 
lapse. If the premium is not paid within thirty 
days of its due date and the policy lapses it 
may be reinstated by payment of the premium 
and accrued interest, provided the insured can 
stand a satisfactory medical examination. 

2. When the application is written, the ap- 
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plicant names a beneficiary. If he does not 
reserve the “right of revocation” in the applica- 
If he 
reserves this right, he can change the bene- 
ficiary, or enjoy any of the benefits of the pol- 
icy without the beneficiary’s consent. This is 
an important point for both agent and applicant 
to understand and agree upon at the time the 
application is written. 

3. <A policy is an ironclad contract between 
the company and policyholder and cannot be 
changed or modified, except upon the written 
request of the policyholder, and then by endorse- 
ment on the policy, signed by an executive 
officer of the company. No other person has 
the right to make such an endorsement. 

4. A policy may be assigned to secure in- 
debtedness to a third party. 

5. One of the most vitally important things 
for an agent to understand thoroughly is the 
This is usually 


tion, he cannot change the beneficiary. 


agreement in the application. 
printed just over the line in the application for 
the applicant’s signature, and is the crux of the 
contract between company and_ policyholder. 
It usually provides that the policy is not in 
force unless delivered to the insured while he 
is alive and in good health, and the premium 
paid. The agent should make the applicant un- 
derstand this agreement, and its very terms are 
helpful in collecting the premium in advance, 
at the time the application is written. 

6. <A policy is non-forfeitable after two (or 
three) premiums have been paid. This means 
that a certain equity is preserved to the policy- 
holder, whether he pays future premiums or 
not. writer is not inclined to urge the 
agent in soliciting to say too much about these 
values, or he will find that he is “selling future 
lapses” as well as insurance. Unquestionably, 
though, the agent should thoroughly understand 
explain them 
clearly, if called upon to do so. (a) The first 
This may be borrowed at 


The 


these provisions himself, and 
is the cash value. 
interest, and the policy continued in force by 
payment of future premiums, or it may be with- 
drawn, and the policy surrendered. (b) The 
second is the paid-up value. The policyholder 
may discontinue payment of premiums, and ac- 
cept an amount of insurance smaller than the 
original policy, payable at death, or maturity, 
if the policy is an endowment. (c) The third 


is the extension, The policyholder may dis- 








continue payment of premiums, and have pro- 
tection for the full amount of the policy for a 
limited, fixed time. 

After two (or three) premiums have been 
paid on a policy, in the event the insured fails 
to pay a subsequent premium, or does not elect 
one of the non-forfeiture provisions just de- 
scribed, in some States, the law requires that 
the company carry the insurance on an exten- 
sion, or they will charge the unpaid premiums 
to the cash value, and carry the insurance un- 
til the premiums so charged and interest there- 
on equal the cash value. Thus, the insured has 
the benefit of the ‘“non-forfeiture” value the 
premiums he paid created. A policy may be re- 
instated without medical examination, whether 
it is operating on an extension, or whether the 
premiums have been charged to its cash value, 
as long as any value remains. 

All values increase annually, as the premiums 


are paid. 


>. Two features may be added to the 
ordinary policies of most companies: (a) 
The first is total and permanent disability. 


A typical total and permanent disability clause 
provides that, if before attaining age 60, while 
the policy is not operating under any of its non- 
forfeiture provisions, the policyholder becomes 
totally disabled, and such disability is presum- 
ably permanent, the company will waive the col- 
lection of future premiums, carry the insurance 
in full force, with increasing values each year 
as though the premiums were paid in cash, pay 
the policyholder in monthly installments one- 
tenth of the face amount of the insurance, and 
at death, or maturity, pay the face amount of 
the policy, without any deductions on account 
of disability benefits previously granted. If 
total and permanent disability occurs after the 
policyholder has attained age Go, the company 
will merely waive the collection of premiums, 
charging premiums so waived, without interest, 
against the face amount of the policy. 

(b) Double indemnity provides for the pay- 
nient of twice the face amount of the policy in 
the event the policyholder dies as the result of 
an accident. 

8. Settlement options finally are to be con- 
sidered. In lieu of the payment of the face 
amount of the policy at death, it is a common 
practice to offer several options of settlement 
Two of these are common to 
(a) The 
first provides for the payment of the policy in 
a fixed limited number of annual installments. 
Any number from twenty-five may 
usually be selected. 
for payment of continuous annual installments 
In the event 


in installments. 
the policies of nearly all companies. 


two to 
(b) The second provides 


as long as the beneficiary lives. 
the beneficiary dies before receiving the entire 
amount due, the unpaid balance will be paid 
to a “secondary” beneficiary. 

Instead of annual installments, payment will 
be made semi-annually, quarterly, or monthly, 
if desired. 

The original beneficiary, 
holder dies, may elect to have the proceeds of 
a policy paid to her in installments under one 


after the policy- 


of the options just described, instead of in a 
single sum; or the policyholder, before his 
death, may rrange for this, in which event 
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SUN LIFE OF AMERICA 


1922 Statement Shows Financial 
Strength 


ADMITTED ASSETS REACH $3,075,987 


Company Making Steady Progress—Insur- 
ance in Force Now $34,386,710 


Excellent progress was made, last year, by the 
Sun Life Insurance Company of America, of 
Baltimore, in the features of its statement in- 
dicating increased financial strength and vol- 
ume of business. It is noted, for example, that 
the assets increased in 1922 by over $522,000; 
that the surplus to policyholders increased over 
$135,000; that the legal reserve increased over 
$383,000; and that the insurance in force in- 
creased over $3,864,000. During the year the 
company paid cash dividends to stockholders 
amounting to $50,000, and increased the cap- 
ital from $300,000 to $625,000 by the transfer 
of $325,000 from surplus to capital. 

At the end of 1922 the Sun Life possessed 
admitted assets amounting to $3,075,987, while 
its liabilities, exclusive of capital and surplus, 
were but $2,357,403, so that its surplus as to 
policyholders (including capital) was $718,584. 
On December 31, last, the company reported in- 
surance in force amounting to $34,386,710, rep- 
resented by 254,860 policies. Of this outstand- 
ing insurance $30,764,463, represented by 251,- 
979 policies, was industrial insurance, while 
there were 2881 policies for $3,622,247 of insur- 
ance under ordinary plans. 

The company’s premium income last year, $1,- 
217,673, exceeded that of the previous year by 
about $137,000. Other items of income brought 
the total income for the year up to $1,380,911. 
The payments to policyholders aggregated $153,- 
106, or about $30,000 more than in the previous 


year. The actual mortality was less than 46 


the beneficiary cannot alter his selection, and 
have the policy paid in a lump sum. 

There are two advantages in having a policy 
paid in installments. The first is a certainty 
of income is provided. Much insurance money 
received by beneficiaries is lost through bad 
investments or extravagance. Installment pay- 
ments prevent this, and carry out the real pur- 
pose the policyholder had in mind, protection 
for the family, when he applied for insurance. 

The cther advantage is one of larger gain 
to the beneficiary. Under installment settle- 
ments, more money is received than under a 
lump payment, because the deferred install- 
ments are augmented by interest. 

Any description of a policy compressed into 
the length of this article is necessarily a brief 
outline, and it has obviously been necessary to 
Let the agent who 
read 
read 


deal in generalities only. 
would master the subject, after he has 
this article, get out one of his policies, 
it, and check the policy against this outline. A 
little study in this way will far more than 
compensate for the time and effort required. 
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per cent of the expected in 1922, while the in 
terest earned on invested assets was <> ; 
cent. ee 

At the end of last year the company had cast 
on hand amounting to $96,382; it owned Pe 
and bonds valued at $2,033,808; it held mort. 
gages and ground rents to the amount of $519, 
404; it owned real estate appraised at $192,109): 
and had other assets amounting to about 
$234,000. 

The company’s main liability was its legal 
reserve, amounting to $2,276,755. 

The record of the Sun Life of America has 
been one of constant progress through the Suc- 
cessive years for many years past. During the 
last twenty years its premium income has each 
year exceeded that of the year before. Sim). 
larly, its insurance in force has shown growth 
from year to year, and its assets have likewise 
shown continuous growth. The company oper. 
ates in Maryland and Pennsylvania, and has 
cultivated this field with admirable persistence 
and gratifying results. The officers of the Sun 
Life of America are: President, M. Roth- 
schild; vice-presidents, S. Rothschild and C, F. 
Diehl; vice-president and actuary, S. Z. Roth- 
schild; treasurer, J. H. Rosenblatt; secretary, 
I. Rothschild; medical director, A. L. Tumble. 
son; assistant secretary, J. S. Nusbaum; assist. 
ant treasurer, M, N. Diehl. The directors of 
the company are: M. Rothschild, S. Rothschild, 
C. I’. Diehl and S. Z. Rothschild. 


The Foundation of a Young Man’s Estate 


The foundation of an estate may be laid at 
any time. The practical and thrifty young man 
who desires to commence the building of his 
estate may at once lay the foundation, if he is 
willing to stimulate his good intentions by the 
cardinal virtues of economy and thrift. 

The accumulation of a large estate is not 
guarantee maintenance for the 
average family. It is a man’s duty, however, 
to make adequate provision for a home, nour- 
ishing food, proper clothes, and opportunities 
for a modest education for his children in 
event of his untimely death. 

A young married man between the ages of 
twenty-five and twenty-eight may immediately 
create an estate of $10,000 by investing in a 
life insurance policy on the thirty-payment life 
plan. This would cost in most ordinary life 
iisurance companies approximately $180 a year, 
or a saving of $15 a month. All premiums 
would be paid (if taken at age twenty-five) 
when he is fifty-five years old—a period when 
the average man is still in active working vigor. 

It is likely that a young married man’s earn- 
ing power will show a logical progression dur- 
ing the next five years—and it is quite possible, 
iideed probable, that his family responsibilities 
will increase as well. It is, therefore, his duty 
to enlarge the building of his estate in propor- 
tion to his growing income and responsibilities, 
hy taking additional insurance. The increasing 
value of his investment will prompt the practical 
man to continue building during the years of 
active manhood.—The Ingleside. 
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Successful Methods of Approaching Prospects 


Perhaps the best way to describe the most 
successful methods of soliciting is to relate 
the experience of a number of large and well- 
known writers. 

A plan that is invariably successful, and the 
one best adapted to the average agent, is that 
of his using his policyholders, acquaintances 
and friends. That is, to establish a large circle 
ef acquaintances, and a standing with them and 
with others through them, constantly extend- 
ing this acquaintance by means of letters, names 
of friends, and personal introductions. This 
‘; doubtless the simplest and easiest method 
and one that requires no particular genius. It 
is known as the endless chain, The following 
will serve as an example, and show how very 
easy it should be for the average agent to suc- 
pate by following this simple, common-sense 
plan in his own way: 

A number of years ago I happened to be in 
a little Western city of fifteen thousand people, 
when an agent for one of the large companies 
came along, bringing with him a letter of intro- 
duction to a lawyer of good standing in the 
town. To begin with, he insured this lawyer 
and his partner, each for five thousand dollars. 
Being a clean-cut, pleasing, gentlemanly fel- 
lew, and coming to them well recommended, 
these lawyers were glad to introduce him to 
their friends, and saw that they had each taken 
a policy. This very clever solicitor quietly 
slipped around among the people of this town 
for a little than three weeks’ time, during which 
he wrote and collected the premiums on two 
hundred and ten thousand dollars of insurance. 
Ten thousand was the largest and twenty-five 
hundred the smallest application. From every 
new applicant he would get new letters of 
introduction or names of friends and when he 
left this city he took with him half a suit case 
full of letters to the city he was next to visit, 
giving him the same advantage there. His 
most important work was already done before 
he ever landed in a town. Any tactful life in- 
surance man can in this way forge an endless 
chain that will carry him around the globe. 

Here is a similar case: Two agents who had 
previously been successful in working together, 
decided they would spend a few months to- 
gether in another State where neither of them 
had any acquaintnce. One had a friend in a 
banker in the city where their company was 
located, who consented to give them letters to 
the bankers in the State to which they were 
going. At his request they drafted a form of 
Ictter suitable to them, and submitted it to the 
banker, who also approved it. They then 
secured a bundle of the banker’s official station- 
ery, a bank directory and a stenographer and 
had this letter written to one hundred and 
twenty-five bank presidents. Then they had 
the banker sign them. Through these letters, 
together with scores of others they gathered 
from applicants as they went along, they placed 
a little over half a million of paid-for business 
in six months, their policies averaging about 
$5000. Now if they had simply packed their 

this new field without 


grips and gone to 


credentials or preparedness of any kind as 
many agents would have done, they would have 
been undertaking the task in the hardest man- 
ner possible. They took advantage of every- 
thing within their reach to make their work 
successful and comparatively easy, and any 
agent who has the initiative to thus carefully 
lay his plans may safely be trusted to carry 
them out. 

Some may say that such letters are difficult 
to secure. So they are. They should be. This 
is what makes them valuable. But any life 
insurance man who is worthy and careful never 
tc abuse a confidence or compromise his friends, 
will always be able to command such assistance. 


MEN 


A very successful writer in Chicago has for 


ISNDLESS CHAIN APPLIED TO RAILROAD 


years made a specialty of railroad men. He 
began this some fifteen years ago on one line 


cf road, but his acquaintance and_ business 
among this class has been extended until jt 


now covers many of the roads that center in 
his city. He has cultivated superintendents, 
minor officials, office and train men until he is 
well knewn all along these lines of road. 
Through constant association, square dealing 
and personal popularity, he has built up a fol- 
jowing that yields him a handsome income. This 
has all been done by the endless chain method; 
by one superintendent, chief clerk, train dis- 
patcher, or other employee introducing or send- 
ing him to some railroad friend. This plan 
gives him many advantages, since his energies 
are centered in reaching men engaged in the 
line of work and moving in the same 
circles. His results, therefore, are doubtless 
better than they would be if he spread himself 
out over those of many occupations, who move 
in as many different circles and have nothing 
He pays many death claims to the 
which 


same 


in common, 
families of railroaders, the news of 
travels quickly from one to another, keeping 
not only the subject of life insurance, but also 
himself, constantly in their minds. 

This method is so simple that any agent 
ought to be able to use it successfully. It con- 
sists chiefly in making and holding friends, and 
Not personal or 
The same 


keeping everlastingly at it. 
social so much as business friends. 
method can be applied to the professions, de- 
partment stores, or any other class. 

This method of soliciting, with some varia- 
tions, is described by a well-known writer of 
New York city, W. T. Matthews, who, on one 
eccasion, distinguished himself by closing fifty 
applications in one hundred days and a little 
later eclipsed this by writing fifty cases in 
hity days. 


Never Sits Down To TALK 
“T attribute my success,” says Mr. Matthews, 
“principally to two causes: First, my calls 
never last longer than ten or fifteen minutes; 
second, I never sit down to talk. If the party 
is busy, I call again. I never argue concerning 
figures or speak disparagingly of other com- 
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panies. Whenever I feel that I have secured 
a fairly good prospect, I risk paying the 
examination fee in order that | may have the 
decided advantage of placing the policy before 
him, feeling confident that I can do the rest. 
During the two periods in 1912, when I put 
myself on a ‘stunt,’ as it were, | worked every 
day from nine o'clock right through the usual 
lunch hour, making from fifteen to twenty calls 
a day. About would have a 
bite of lunch, spend an hour in my office and 
then jump out into the field again. From the 
first day of January to the tenth day of April 
{ wrote fifty men for a total of $120,000 of in- 
surance with premiums of over $5000. 

“On the tenth day of November I started in 
another race with myself and worked in the 
fashion I have just described up to December 
31. In those fifty days I wrote another fifty 
men for about the same amount of insurance 
and premiums. The largest case I wrote in the 
first period was for $25,000, premium $1300. In 
the second period the largest case was for 


three o'clock | 


$10,000, premium $900. During each of these 
periods I also worked fifty or sixty evenings 
and in this way delivered a good many policies 
and saved a good deal of valuable day time. I 
made scarcely any attempts to write my old 
nrospects, confining myself almost entirely to 
scliciting among new people. My business was 
written chiefly among professional men, col- 
lege men, doctors, dentists, etc. I do not be- 
lieve that an agent ought to carry any policy 
cases, portfolios or anything which by its ap- 
pearance suggests the nature of his business. 
1 believe that a still hunt is always the best.” 


APPROACHING THE STRENUOUS 

All will admit that this is remarkable work. 
Not every agent, however, is able to stand up 
under so much of a strain, but many can ap- 
proach the strenuous a little nearer than they 
do. New York city, it is true, is the busiest 
spot on earth. Business hours are short and 
people have no time to visit. Mr. Matthews 
understands this, not allowing his calls to last 
longer than ten or fifteen minutes, and he never 
sits down to talk. It might be well for all of 
us to follow his example, since people pretty 
generally all over this country are busy. Mr. 
Matthews has given us a cue that we can use 
New York, Canada, 
Texas, or any other place. He also states 
that, in his opinion, the best way to develop 


to good advantage in 


a large business is through the “endless chain” 
of names secured from policyholders. 

Mr. Basil I. Chapman of Virginia recently 
demonstrated his ability as a personal writer by 
closing fifty-two applications in fourteen days. 
Mr. Chapman did this remarkable work among 
iarmers and in small country towns, going 
from place to place by horse and buggy. It is 
needless to say that nothing short of hard work 
ef the most intelligent kind could have pro- 
duced these results. Indeed a business in which 
such results are possible should cause every life 
agent who is lagging behind to ask himself the 
question, “What is wrong with me? 

When talking with a well-known writer re- 
cently, I asked him to what his success was 


” 








mainly due. “Well,” he replied, “I will answer 
First, I 


I always 


that by relating a few experiences. 
learned that I had to keep at it. 
have a long list of prospects that I watch and 
nurse along, but when I sit down on them and 
don’t keep digging after new ones and adding 
other names to this list, I invariably get in the 
hole. Now here is a list that I thought would 
be good for $200,000 in January, but the month 
has slipped by without closing a single one of 
them. I did a fair business notwithstanding, 
but it all came from new people that I hunted 
up and had never seen before. It is the un- 
expected that usually happens in this business. 


Now, to show you: A short time ago I ’phoned 


a man whom | insured two years ago for $25,- 
000, and asked if I could not increase his line. 
‘No,’ he answered, ‘but if you will call this 
afternoon ycu may be able to interest my part- 
ner.’ I did so, for $10,000. \When the examina- 
tion, which was made in their private office, was 
completed, I suggested to the partner who had 
declined that, as he had not been examined for 
two years, it might be a satisfaction to let the 
doctor go over him and learn the present condi- 
tion of his health. ‘All right,’ he replied. This 
resulted in his application for $25,000 which 
was written on the spot. 


Op PottcyHoLpERS SECURE NEW ONES 

“A few days later, I called to deliver these 
policies, and after doing so and receiving checks 
for the premiums, these partners invited me to 
lunch at a nearby restaurant where they were 
in the hahit of meeting a number of friends, 
a large table always being reserved for them. 
This is what happened: At that table were 
some ten or twelve men and to my surprise two 
of them I had insured a number of years ago. 
One of them left before the rest of us were 
through and, as he passed out, whispered that 
he would like to see me at his office the fol- 
lowing morning. The other old policyholder, 
before we separated, said he would like to have 
me call some time that afternoon as he wished 
his partners to take some insurance, and, with 
my assistance, he thought they might be induced 
I called as agreed and wrote this man 
following week | 


to do so. 
kimself for $25,000. The 
succeeded in closing each of his three partners 
for a like amount and as a result of that lunch 
[ secured some $200,000 of business in two 
weeks’ time. 

“Just to show you how mighty funny this 
business is, one day I was making a kind of 
h:t-or-miss canvass on Broadway and happened 
to find, down in the bottom of my pocket, the 
name of a man some one had given me on a 
card and marked, ‘rich, aged fifty-eight.’ Now 
I didn’t know another blessed thing about him. 
I found his office and after some difficulty suc- 
ceeded in getting in. Purely out of courtesy, 
but under protest as I could see, he motioned 
me to a chair, which I declined with thanks, 
preferring to talk standing. ‘Well, sir,’ he said, 
‘I have more money than I, my family and all 
my relatives can ever legitimately spend. I 
challenge you to mention one good reason why 
I should take life insurance.’ I said, ‘You have 
already answered the question yourself. You 
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have given the best reason in the world why 
you should insure. You are fifty-eight years 
old; you say you have more money than you 
Now, you 
have got to put this money somewhere and 


and all your family can ever spend. 


there is no other place on this earth where it 
will be as safe, or, all things considered, yield 
as large returns to your estate (and this is all 
that you are now working for), as in life in- 
surance.’ 

“AWVhat will $50,000 cost?’ he interrupted. 

“After looking at my rate sheet I answered, 
‘33700.’ 

“T ’phoned for an examiner, who arrived in 
a short time, and while he was making the 
Shortly, 
in stepped a young man who proved to be a 


examination I sat in the front room. 
friend of the applicant. He walked right on 
through to the private office and said, ‘Hello, 
what are you doing? 

“Getting my life insured for $50,000,’ 
answered the applicant. 

“Well,” said the young man, ‘if it’s a good 
thing for you, it’s good enough for me. Where 
is the fellow that’s doing this?’ 


PREMIUMS $5400 Casu, YET Not SATISFIED 

“T was called in, and the young man with- 
out hesitation gave me his application for $50,- 
ovo and a check for $1652, the amount of the 
premium. With these two checks, amounting 
to about $5400, together with the applications 
and examinations all complete in my pocket, I 
want to say that I touched only the high places 
on my way back to the office. I thought that 
[ had been very clever until I learned a little 
later that this young man increased his insur- 
ance some $400,000 within a month after I in- 
sured him and | might have placed the whole 
amount had I not been so well satisfied with 
the two unexpected fifties. Therefore I say, 
‘Keep at it, and never sit down on your list of 


prospects. Keep after them, to be sure, but see 


new people every day.’ ” 

One of the largest writers in this country, 
who specializes on endowments, was asked to 
explain his general plan of canvassing. He said: 
“[ keep before my prospect this simple declara- 
‘If you die, Mary will get the money; 


What 


While this may seem 


tion: 
tf you live, you will get it yourself.’ 
nore is there to say?” 
painfully brief, all will admit that it embodies 
the only elements in life insurance. More- 
over, it serves to further show the value of 
simplicity. In none of the cases just related 
gures exploited, 


were theories, comparisons, or fi 
the presentation being brief and to the point. 


I°-NVIRONMENT 
In taking up this work, seek the environment 
If you have 
heen brought up in the city and like it, stay 


that is naturally congenial to you. 
there. But, if you are naturally inclined to the 
country, don’t go to the city. You can neither 
he happy nor successful when continually fight- 
1g your natural bent. And if you have a 
“hunch” 
strength better than anybody else. 

This will illustrate: A Western agent called 
tc see a farmer prospect, and found him in his 


follow it. You know your own 


20 
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field at work. With him was a young hired 
man who stood nearby listening to the con. 
versation. Before the general agent left, the 
young man remarked that he would like Fe get 
a job on the road selling farm implements, and 
asked him if he knew any of the firms in the 
city. He answered that he did, having formerly 
traveled for one of them. He tried to dissuade 
the farmer boy, but he persisted until the gep. 
cral agent, to please him, gave him a note to 
his former employer. 

Several months later the general agent was 
vaiting for a train at a country station and 
neticed a tall young fellow, walking toward 
him, carrying an ordinary market basket. With 
a grin the young man extended his hand to the 
agent, saying, “Well, I got the job.” 

“What job?” asked the agent. 

“Why, I’m the feller that you gave that letter 
105" 

It then dawned on the agent who the young 
“drummer” was and he asked him how he 
found business. 





“Bully!” said the young man, “I’m selling 


more than any of ’em.” 

“What have you got in your basket” jp. 
quired the agent. 

“My clothes,” was the answer. 

“Why not get a suit case?” 
agent. 

“Why, what do you think?” he answered. 
“They wanted to charge me four dollars for 
one and I got this basket for forty-five cents,” 

After making good selling implements, this 
plowboy was finally persuaded by this same 
general agent to take up life insurance, and 
to-day he is one of the largest country writers 
in the West. He was built of the right mate- 
tial, and believed in himself. 


suggested the 


SOLICITING IN LARGE Business Hovwses and 
FACTORIES 

When soliciting in business houses or fac- 
tories invariably go first to the proprietor. Show 
him your proposition. Insure him if possible, 
but cultivate him. And before taking any lib- 
erties in his place, ask if he would object to 
your soliciting some of his employees. This 
is a deference that he will appreciate and may 
mean much to you, since the surest way of 
reaching them is through him. To make a 
favorable impression on the bookkeeper, first 
get the proprietor. If you go to the employee 
first, you cheapen yourself with the employer. 

A bank president with whom I was recently 
talking mentioned that a life insurance man to 
whom he had previously given an application 
One of the bank 
clerks, a young man, came to his office with a 


had called one morning. 


telegram. 

“Say, Jimmie,” said the banker to him, “have 
you any life insurance ?” 

“No, sir,” he replied. 

“Then sit right down here and give this man 


‘our application for $2500. Tell that other | 


young man at your desk also to come over 
here.” 

Each was written for $2500. This agent had 
previously canvassed both of these young clerks, 
kut they had lacked decision and would not 
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act on their own judgment alone, yet did not 
hesitate when it was recommended by their em- 
ployer. This happens many times every day. 


Be A Goop Loser 
There are agents who, after failing to close 
a case which they had counted on as “sure,” 
g ; 
1 go to pieces and not have nerve enough to 
o 


wil 
They are hard losers 


turn a wheel for days. 
and in every such case there is a good reason 
and a moral. It is almost invariably due to 
either a pressing need for the commission, or 
too few prospects. If you are always on the 
ragged edge financially, you are mentally unfit 
for soliciting. And if your hopes are centered 
en some one promise of a much needed applica- 
tion, your anxiety will be so great that you are 
very apt to overdo it. When you lose the case, 
your nerve will go with it. The uncertainty is 
too great to ever allow so much to depend 
on any single application and the only remedy 
is to get ahead, and keep ahead. You can't 
half work when you are hard pressed for 
money. 

A certain country preacher used to make a 
practice of borrowing ten dollars from one of 
his deacons on Saturday evening, returning it 
Monday morning. The deacon had noticed that 
he usually returned the same ten dollar bill 
that he had given him and asked how this 
happened. 

“Well, I'll tell you, deacon,” replied the par- 
son, “I just wanted to carry it over Sunday. I 
always preach better with a little money in my 
pocket.” 

This is very human. “Nothing succeeds like 
success,” and nothing fails like failure. Both 
are contagious. And if you will never “sit 
dewn” on your list of prospects, but keep add- 
ing new names each day, you will never be 
put out of business when you lose one or even 
a dozen cases. Neither will you ever find your- 
self in the fix of the agent who sat weeping 
under a tree near a cemetery entrance, as a 
funeral procession was passing by, because, as 
he said, “There goes my last prospect.” 


WoMEN INSURERS 
Many women carry life insurance. Some 
for large amounts. And as the number of 
wage-earning and self-supporting women in- 
creases, the number of women insurers will also 
In many instances the obligation is 
Business women 


increase. 
as great as it is for men. 
especially have found life insurance to be a 
safeguard to their business, and an advantage in 
The following interesting experi- 
ence will illustrate the value of both the invest- 
ment and protective feature of endowment in- 
surance to business women. “Thirty years 
ago,” said an elderly woman who had formerly 
been engaged in business, “with the little I had 
saved from my earnings as a saleswoman, I 
opened a store of my own. At the time, I in- 
sured my life for $3000 on the ten-year endow- 
ment plan. Several years later I met with re- 
verses and surrendered my policy for $1500, 
which saved my business. I again insured on 
the same plan, for the same amount. A few 
years later for the second time I became in- 


many ways. 
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volved and was obliged to close out my busi- 
ness. Once more my life insurance came to 
the rescue by enabling me to borrow $1400 


With this I 


again went into business and soon afterward 


on my policy from the company. 


took my third ten-year endowment policy for 
$3000. I paid the interest on the loan of $1400 
on my second policy until it matured, when the 
company paid its face value ($3000), less the 
amount of the loan. 

“Three years ago when I sold my business I 


was easily worth $35,000, every cent of which 
was the result of the loan I secured on my sec- 
My insurance also protected an 
The third and 
last volicy matures in another year, the proceeds 
of which, together with my other property, will 
provide for me the remainder of my days.” 


ond policy. 
invalid husband until his death. 


j The foregoing are extracts from the book 
William T. 
Nash, published by The Spectator Company. 
The book is an excellent one for study by in- 
dustrial life insurance agents. Coypright by 
The Spectator Company, New York.] 


“Multiplying Your Income” by 


Income Insurance 

In selling income insurance be careful not 
to frighten your man off by suggesting an 
amount of insurance that may well be beyond 
his means as he sees them. If he can only 
afford $5000 show him how that will guarantee 
a monthly income of $47.40 for 120 months 
with surplus interest besides, bringing the total 
monthly income well over $50 a month for the 
ten-year period. 

Ask your man how much income his wife 
is likely to have from his general property. 
Ask him how much she is likely to need. Then 
tell him how far his present insurance will fill 
the need as it exists. It is better to sell your 
prospect a five-year block of income insurance 
than to overwhelm him with a twenty-year or 
life proposition involving a large amount of 
insurance and then probably not write him at 
all. It is often possible to sell a policyholder 
ancther block of income insurance later on 
when his circumstances improve and warrant it. 
—The Pelican. 


The Vest Pocket Bookkeeper 
A handy little book for accountants and 
others is entitled “The Vest Pocket Book- 
keeper and Short Cuts in Figures,’ and is 
published by T. J. Carey & Co., New York. 
As its title indicates, it contains much useful 
information for all who have to do with cal- 
culations or bookkeeping, and embraces 160 
pages of matter. 
Detroit Life’s New Business 
The report of the Detroit Life Insurance 
Company for the month of April shows new 
business written, $1,751,000. 
total of new business so far in 1923 up to $7,- 
343,000. The April record compares with $1,- 
390,000 in April 1922, an increase of 34 per 
cent. ——_———_——— 


This brings the 


—Thomas W. Blackburn, secretary and counsel of 
the American Life Convention, has written leaflets 
entitled “Life Insurance and the Banker,” “When 
You Are Sixty-five Years Old’ and “A Life Insur- 
ance Safe Deposit Box.’ 
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JOHN HANCOCK NOTES 
Many New Agencies Opened in April 


ENTHUSIASM MARKS EXPANSION 
Leaders in the Field—Changes Among 
Managers and Agents 
The month of April, 1923, will most certainly 
go down in the annals of the John Hancock 
as a period long to be remembered, for new 
agencies were opened the first of that month 
in Indianapolis, Binghamton, N. Y., Cleveland 
and Manchester, N. H. 
enthusiastic gatherings of the various office 


Dinners, speeches and 


staffs marked the opening of the new agencies 
and the new superintendents were cordially and 
sincerely welcomed. 

The new superintendents are: Indianapolis, 
John C. MacLeod; Binghamton, Michael Gavi- 
gan; Cleveland, Eugene O’Rourke; Manchester, 
Daniel J. MacQuarrie; Toledo (to replace Mr. 
MacLeod), Brewer C. Mackay; Pittsfield (to 
replace Mr. MacQuarrie), Ernest Redfearn. 

But two changes over the list of last month 
are noted at the end of the first quarter of the 
leaders’ race, Agent Urbanek of Lowell forg- 
ing ahead of Agent Medas of Cleveland on 
gross A, F. issues, and assistant superintendents 
Redmond and Uhlman in their respective posi- 
tions forging ahead of Bickhardt of Hoboken, 
who last month led both divisions of the de- 
tached assistant superintendents. The complete 
list is as follows: Assistant superintendents 
leading: On weekly premium increase, Nushzno 
of Brooklyn; on gross ordinary issue, Stolzman 
of Long Island City; on gross A. F. issues, 
Whynot of Roxbury. Agents leading: On 
weekly premium increase, Theriault of Fitch- 
burg; on gross ordinary issues, Miller of Eliza- 
beth; on gross A. F. issues, Urbanek of Lowell. 
Detached assistant superintendents leading: On 
weekly premium increase, Redmond of Spring- 
field; on gross ordinary and A. F. issues, Uhl- 
man of Elizabeth. 

The company mourns the loss from its ranks 
of Agent Thomas J. Donovan of the Hart- 
ford agency, who died suddenly last month. 
Mr. Donovan was in his twenty-fifth year of 
service in the John Hancock and was highly 
esteemed by his associates. 

Vice-Presidents Robert K. Eaton and Elbert 
Il. Brock represented the company at a recep- 
tion extended by the Mayor of Boston to the 
Good Will candidates, who have since left for 
France. The candidates were those who raised 
the most money for devastated France in a 
recent drive. 

Miss Minnie J. Connell of the home office 
wes second in rank and in introducing her it 
was said that she would have been the honor 
candidate had she not turned over some 47,000 
votes to Mrs. Elizabeth N. Bussell, the Gold 
Star mother. 

The following agents have been promoted to 
assistants in the districts of their service: 
Theodore Zimmerman, Chicago; William Fer- 
ris, Pittsburgh; James H. Holt, Fall River; 
Floyd B. Yarger, Toledo; Joseph A. McCul- 
lough, Toledo; Arthur A. Geer, River Point; 
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Graphic Selling Charts 


By F. H. KORTRIGHT 


A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 


TO 
FIX THE PROSPECT’S ATTENTION 
INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 





Each Chart Is Accompanied by Explanatory Text 


1—The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 
8—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 


GRAPHICAL DIAGRAMS GRAPHICAL DIAGRAMS 
SERIES A—GENERAL FACTS SERIES B—POLICIES 


1—An Insurable Asset 

2—Figure It Out Yourself 

8—Amount of Insurance $100 per Annum will Buy on Various Plans 
4—We All Must Die (Expectancy, etc.) 

5—Increasing Cost of Insurance Premiums at Different Ages 
6—Percentage of Deaths from Most Common Diseases 

%7—Can You Afford More Insurance? 


1—Participating 20 Year Endowment 
2—Participating 20 Payment Life 
3—Participating Ordinary Life 
4—Continuous Monthly Income 


8—Capitalized Value of Various Annual Incomes ts 

9—How Much Insurance Should a Man Carry? See CLAS AED GETIND 
10—A Comparison—Fire and Life Insurance 1—A Comparison—Ordinary, 20 Pay. and 20 Year End. 
11—If£ You Should Die 2—Premiums, Cash Sur., Paid-Up Insurance 
12—The Value of the Loan Feature 3—Settlement Privilege No. 1 
13—Growth and Strength of Old Line Companies 4—Settlement Privilege No. 2 
14—Of 100 Men, Those Incapable of Self-Support at Various Ages | 5—Disability Clause—20 Pay. Participating 
15—A Few Startling Facts—You? Your Widow? 6—Extended Ins. Clause—Participating 20 Year Endowment 
16—The Varying Fortunes of 100 Average Men 7—Extended Ins. Clause—Participating 20 Payment Life 

CHARTS ARE PRINTED IN SIX COLORS AND BOUND IN FLEXIBLE LOOSE LEAF BINDER 
‘N 
PRICE $10 
Send for illustrated circular Discount for quantity orders 
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Clarence L. Cooper, Bayonne; Edward C. 
Brown, Cleveland; Joe Hanen, Dayton; Herbert 
Schortman, assistant-at-large, Roxbury, and 
Walenty J. Kendzierski, Cleveland. 

Arthur C. Whitmore and Peter F. Terry have 
been promoted from agents at Salem to assist- 
ant superintendents at Manchester. 

Fred A. Corsuch has been promoted from 
agent at Toledo to assistant superintendent at 
Indianapolis. 

Alired B. Slagle has been promoted from 


agent at Dayton to assistant superintendent 
at Indianapolis. 

Louis Schwarb and Vendel J. Slimak have 
been promoted from agents at Syracuse to 
assistant superintendents at Binghamton. 

William P. Sexton, superintendent at Hemp- 
stead, L. I., has been promoted to be super- 
intendent of Brooklyn District III, and a new 
district has created, to be known s5 
Brooklyn V, Adolph Joachim, formerly cashier 
in Brooklyn II, being appointed superintendent 
of this district, which is located in Flatbush. 
Mr. Joachim has been with the company for 


been 


thirty-two years. 
To fill the vacancy caused by the promotion 


of Mr. Sexton, Florenze T. Winter, for many 


years superintendent at Dayton, Ohio, has been 
transferred to the Hempstead, L. I., agency, 
and William H. McCormick, assistant super- 
Baltimore, for thirty-seven with 
Winter as 


intendent at 
the company, will succeed Mr. 


superintendent at Dayton. 


THE ART OF CANVASSING 


HOW TO SELL INSURANCE 
BY THE LATE WILLIAM MILLER 


Formerly superintendent of agencies of a large life insurance company 


This is one of the most instructive little works for canvas- 
sers in the life insurance field, and it has proved its worth 
by passing through nine large editions. 
eighth edition of this book has been issued by The Spectator 
Company, and its lessons are just as valuable to-day as when 
first penned. ‘Thousands of agents throughout the country 
have learned their first steps in life insurance canvassing 
through the medium of this book, and what it has done for 


them it willdo for others. 


The major portion of this book consists of suggestions as 
to the best methods of success in writing business; what 
occasions should be sought and what avoided for a presen- 
tation of the subject of insurance; what to do and how to 
do it; in short, how to get at a man and secure his application. 
The book is written in a plain, straightforward manner, 
free from technicalities, and is valuable alike to the raw 


recruit and the veteran. 


The Eighth Edition of THE ART OF CANVASSING is 
most handsomely printed and bound in red flexible binding, 
the size being convenient for the pocket. 


Prices: 
Single Copies - - - - - 
25 66 me 
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Leaders in Production Named 





J. P. KIRK FINISHES 25 YEARS OF 
SERVICE 





Changes in the Field Listed 

Jacob P. Kirk, assistant superintendent in the 
Omaha, Nebr., district, has completed twenty-five 
years of continuous service. In honor of the 
event a meeting of the staff was held and Super- 
intendent E. E. Litz presented him with his 
twenty-five year gold badge and certificate of 
membership in Class E of the Prudential Old 
Guard. He read a letter from President Duf- 
neid congratulating the assistant upon such a 
long efficient and loyal service. 
Speeches of congratulation were made by all 
of the assistant superintendents and all the 
agents who are members of the Prudential Old 
Guard, together with a number of others. 

Mr. Kirk is well liked by all of his co- 
workers and held in high esteem on account of 
his fair dealings in all matters with the mem- 
hers of the staff and the policyholders 

Superintendent J. Baker of New York Num- 
ber 10 is leading the entire company in indus- 
trial and ordinary net increase. His district 
is listed with leaders on the proportional basis. 

On April 6, 1923, Michele Palumbo, assistant 
superintendent of the New York Number 8 dis- 
trict, completed fifteen years of faithful ser- 


period of 


vice with the Prudential and has become a 
Class C member of the Prudential Old Guard. 
The event was celebrated by his staff of nine 
agents, who during the week of April 2 were 
successful in securing industrial applications, 
with premiums amounting to $140, an average 
writing of over $15 per agent. 

Mr. Palumbo is the leading assistant in in- 
dustrial increase in Division A, he also holds 
fourth position on the company’s leadership 
bulletin and indications are that his aim is for 
first place in 1923. 

John Gibson of the Cleveland, Ohio Number 
3 district has been advanced to the position of 
assistant superintendent in the same district. 
The appointment dated from April 23. 

Assistant Superintendent Edward R. Geary 
of Mansfield, Ohio, has entered Class D of the 
Prudential Old Guard. His service with the 
company dated from April 15, 1903. 

Superintendent Jacob A. Zimmer of the St. 
Paul, Minn., district, recently completed thirty 
years of continuous service with the company 
and is now a member of Class F of the Pru- 
dential Old Guard. 

The following representatives have been ad- 
mitted to membership in Class A of the Pru- 
dential Old Guard: Assistant superintendent 
Martin Hamelin, Madison, Wis.; Assistant 
Superintendent Burton M. Newberry, Detroit 
Number 2; Agent Hans F. Heine, Milwaukee, 
Number 1; Agent Raymond F. Hufschmidt, 
Milwaukee 1. 





A reprint of the 
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- 85.00 | 
- 160.00 | 
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A Thousand and One Hints 


TO AGENTS OF 
INDUSTRIAL LIFE INSURANCE COMPANIES 


This work, prepared by a manager of wide 
activities in the industrial field, shows through 
a series of conversational talks how an agent 
should start his canvass, keep up collections 
and overcome objections to a proposition for 
industrial life insurance. 


Price per copy, cloth bound, $1.00 


Special prices quoted on large quantities. 
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METROPOLITAN NEWS 


Two New Districts Established in 
April 


CHANGES AMONG MANAGERS 


Leading Districts, Managers and Super- 
intendents in Production 

Two new districts have been created in the 
territory of the Metropolitan Life Insurance 
Company during the month of April. One of 
these was in the Southwestern territory and 
the other in the Middle Atlantic territory. 
Camden, N. J., was divided April 30 and the 
district of Fairview created, with C. A. Bowen, 
formerly manager in Camden, N. J., and re- 
cently returned from a leave of absence, man- 
eger in charge of the new district. Edward 
J. Burke, general assistant manager for the 
Middle Atlantic territory, was appointed man- 
ager of Camden, N. J., April 30. Quite re- 
ceritly the Poplar Bluff district in Missouri has 
been divided and the district of Cape Girardeau 
created. From May 7, Louis A. Barney, man- 
ager of the Bluff City, Memphis, Tenn., dis- 
trict, will be manager of the new district. The 
vacancy thus created in the Bluff City district 
has been filled by the transfer of Albert J. 
Hukenbeck from Poplar Bluff and his place has 
been filled by the promotion of Thomas M. 
Polette, assistant manager in the Tower Grove, 
St. Louis, Mo., district. One other change 
may be noted in the Southwestern territory. 
George W. Johnson, assistant manager in Chat- 
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tanooga, Tenn., was promoted to be manager 
of Jackson, Tenn., April 9, to succeed William 
C. Reed. 

The Empire State territory has seen but two 
changes among the managers. Louis S. Bruenn, 
formerly manager of the Knickerbocker dis- 
trict, was appointed manager of the Fillmore, 
Buffalo, district, April 9, to succeed Peter M. 
Smith, transferred to Fulton, Brooklyn, N. Y., 
April 9, he in turn succeeding Isidor Siegel, 
previously transferred to Knickerbocker, New 
York. 

In Canada there were some changes, but with 
one exception these were all between three dis- 
tricts. Ambroise Parthenais, manager of the 
Montreal North district, was transferred to 
Sherbrooke, Que., April 23, to succeed M. J. 
Poirier, transferred to Maisonneuve, Montreal, 
succeeding Joseph A. Goulet, transferred to 
Montreal North. Alan FE. North, assistant man- 
ager at Fort William, Port Arthur, Ont., was 
promoted to be manager of the Lethbridge, 
Alberta, district, April 16, 
Manager Norrington. 

The ten leading districts in the country at 
large in average industrial increase per week, 
per agent, for the year to and including the 
week of April 23, were: Manchester, N. H., 
J. G. D. Le Bel, manager; Van Cortlandt, N. 
Y., C. E. Wyatt, manager; Coney Island, N. Y., 
George Gollin, manager; Imperial Valley, 
Calif., A. H. Spencer, manager; Newburgh, N. 
Y., L. D. Benn, manager; Berlin, N. H., G. J. 
Biddeford, Maine, J. C. 
Windsor, Vt. J. W. 


succeeding former 


Creteau, 
Corriveau, 


manager ; 
manager ; 


E hursday 


Shortelle, manager; Fordham, N., Y. 5 
Adams, manager; Long Island City, N, y. 
Michael O'Malley, manager. It will be noted 
that five out of these ten leaders were in the 
Empire State territory and four of the re- 
maining five were in the New England territory, . 
In average net gain, ordinary business, Der 
man, per month, in the country at large, in. 
cluding the Pacific Coast, for the year to and 
including the week of April 9, the ten ead. 
ing districts were: Joliet, Ill., B. D. Morton, 
manager; Ridgewood, N. Y.; David Rudberg, 
manager; Rockaway, N. Y., N. I. Grossman, 
manager; Murray Hill, N. Y., D. G. C. Sin 
clair, manager; Delmar, Mo., Norman Schif. 
frin, manager; Oak Park, IIl., Gabriel Dunkle. 
man, manager; Greenwich, N. Y., A. 
Bruenn, manager; New Haven, Conn., G, D, 
Neagle, manager; Melrose, N. Y., Abraham 
Menschel, manager; Mt. Vernon, N. Y., C. B, 
Weller, manager. In this case six out of the 
ten were districts in the Empire State territory, 
In industrial gross increase for the year to 
and including the week of April 23, the fol- 
lowing were the ten leading agents or agents 
tmattached: I*. H. Potvin, agent, Manchester, 
N. H.; M. K., Murphy, agent, South Boston, 
Mass.: Israel Kaplan, agent, Manchester, N, 
H.; Benjamin Silber, agent, Bristol, Pa,; 
James Riordan, agent, Murray Hill, N. Y,; 
Solomon Halperin, agent, Toronto Center, 
Can.; Clifford Wyckoff, agent unattached, 
Fordham, N. Y.; Michael O'Malley, agent un- 
attached, Dorchester, Mass.; Lawrence Patella, 


Fordham, N. Y.; E. E. Ulrich, Ifion, N. Y. 


— 














Gain in interest income over last five years 
Gain in income over last five years 

Gain in admitted assets over last five years 
Gain in Insurance in force over last five years 
Average gain over last five years 





THE E 
GLOB 
MUTUAL LIFE 
INSURANCE 
COMPANY 
OF CHICAGO, ILL. 
RESULTS FOR 1921 


The above figures are the results of the highest grade of service 
to policyholders and representatives. The latest is 


Claims Paid By Telegraph 


HARPER’S LIFE INSURANCE LIBRARY 


Analyzing Life Situations 
for Insurance Needs 
By Griffin M. Lovelace 


Director, Life Insurance Training Course 
Price, $2.40 Delivered 


The Psychology of 


Selling Life Insurance 
By Dr. E. K. Strong, Jr. . 


School of Life Insurance Salesmanship 
Carnegie Institute of Technology 
PRICE, $4.25 Delivered 


Selling Life Insurance 
By Dr. John A. Stevenson 


Second Vice-President, Equitable Life Assurance Society 


School of Life Insurance Salesmanship 
PRICE, $3.75 Delivered 


Meeting Objections 


By Dr. John A. Stevenson 
PRICE,'$1.60 Delivered 


House of Protection 


NOW READY 





New York University 


Formerly Director 


By Griffin M. Lovelace 
PRICE, $1.60 Delivered 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


It is the last word in 


SERVICE 


T. F. BARRY, President, General Manager and Founder 
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PENNSYLVANIA FEDERA- 
TION 


Enormous Registration Expected at 
State Gathering 


F. R. STODDARD, JR., A SPEAKER 


Thinks Companies Ought to Make Effort 
to Keep in Closer Touch with 
Policyholders 
Reapinc, Pa., May 8—The tenth annual 
convention at Reading, Pa., of the Insurance 
Federation of Pennsylvania is predicted to have 
the largest registration on record at its open- 
ing session to-morrow morning at 9:30. It is 
estimated that over one thousand will be pres- 
ent by G. R. Dette, secretary, manager of the 
State Federation. Preparations are busily be- 
ing made in decorating the Rajah Temple 
Shrine ballroom, where the meetings will be 
held. The hotels are rapidly filling and the only 
fear seems to be that accommodations are not 
sufficient. The first morning will be devoted 
to reception and registration of members and a 
special meeting of the board of directors. The 

rest of the program will be as follows: 

Col. Francis R. Stoddard, Jr., Superintendent 
of Insurance for New York, was one of the 
Wednesday afternoon speakers, taking as his 
subject, “Getting Closer to Policyholders.” Col. 
Stoddard, after eulogizing Thomas B. Donald- 
son, ex-Commissioner of Pennsylvania, re- 
marked in part as follows: 


I regret to say that there is not the friendly contact 
between the insurance companies and the insuring pub- 
lic that there should be. The insured, instead of 
looking upon the company as something in which he 
has a real personal interest, has more often looked upen 
it as a heartless corporation. 

I believe that the demands that 
State insurance have been caused by the fact that the 
appreciate the fact that their com- 
To express the 


have arisen for 


insureds do not 
panies are really trying to help them. 
same thought a different way, the companies may have 
sold their policies to the public, but they have not 


succeeded in ‘‘selling themselves.” If the companies 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 








had “sold themselves’? to their policyholders there 
would be the utmost resentment when unjust attacks 
are made upon the companies. Unfortunately, when 
unjust attacks have been made, resentment has existed 
in but few instances. 

The reason why the insurance companies have not 
“sold themselves’ to the public is that in almost all 
instances, the insured conducts his negotiations with 
a broker or an agent, and frequently does not know 
the name of the company in which he is insured. This 
is, of course, not as it should be. The better type 
of brokers and agents have not sought to bring about 
this condition. They have urged their policyholders to 
their policies, and to 
companies in which they are insured. 


When a 


which he is insured as simply a corporation with which 


read hecome acquainted with 


policyholder looks upon the company in 
he has entered into a contractual relation, he is more 
apt to think ill of it, if occasion arises, than if he 
knows personally the men who are the officers and 
employees of that corporation and the men who repre- 
sent it in the field. If the insurance companies of the 


country utilize their opportunities, and gain the re- 
spect and confidence of their policyholders, no agitator 
can succeed in materially injuring the insurance busi- 
ness. In my opinion, the menace of State insurance 
will always be with us so long as the policyholders do 
not know the companies in which they are insured, I 
have been informed that in England, for instance, the 
policyholder knows the company with which he is in- 
sured. Possibly several generations of his family have 
been policyholders in the same company and he con- 
tinues with that company because of his implicit con- 
fidence in its representatives and business methods. 
Any new company trying to gain a foothold in Eng- 
land soon realizes the hold which the old companies 
have on their policyholders. When that era of good 


feeling between policyholders and companies arrives 
with our companies, the danger of State insurance will 
be ended. We who come in contact with the insur- 
ance companies know that most of them are managed 
by officers and are represented by agents who are 
really working for the welfare of the policyholder, and 
for the welfare of the business generally. The insur- 
ance business has nothing to conceal. It has every- 
thing to gain in making its policyholders appreciate 
the truth that the insurance companies as a whole are 


clean and are working for their interests. 


New Business of Farmers National Life 
Indicates Better Agricultural Conditions 
Applications for insurance received by the 

Farmers National Life during the first four 

months of 1923 footed up $4,325,411, as com- 

pared with $2,617,450 during the same months 

It will be seen that the business of 

Life has increased this 

This is significant, 


of 1922. 
the Farmers National 
year 05 per cent over 1922. 
for this company writes practically all its busi- 
ness on farmers. It is licensed in Ohio, Mich- 
igan, Indiana, Illinois, Missouri and Iowa. 


Haley Fiske’s Golden Anniversary 

Fifty years ago, on May 8, 1873, Haley Fiske, 
now president of the Metropolitan Life of New 
York, entered the employ of that company in 
its law department. Mr. Fiske was joyfully 
surprised on Tuesday by a luncheon in celebra- 
tion of the event, which was attended by mem- 
bers of his family and a number of the man- 
agers delegated to represent the agency force. 
He was presented with beautiful gold gifts on 
behalf of the agency, home office and medical 
staffs. 

U. S. CHAMBER OF COMMERCE MEETS 
Nominated to Fill Existing 
Vacanices 

The eleventh annual meeting of the Chamber 
of Commerce of the United States opened at 
the Waldorf-Astoria hotel in New York city 
on May 8, and will officially close to-night. 
The National Councillors of the Chamber 
however, completed their balloting for nomina- 
tions to fill existing or imminent vacancies on 
the board of directors on Monday, May 7, be- 
for the regular sessions commenced. The candi- 
rate for the insurance division was Harry A. 
Smith, president of the National ire Insurance 
Company of Hartford. 


Directors 


President Harding Endorses Mothers’ 
Day 

Miss Anna Jarvis of Philadelphia, the orig- 
inator of Mothers’ Day (May 13), and who is 
the author of leaflets bearing the titles “Too 
“Are You a Woman?” “What Holds You?” 
3usy,” “Up Against It,” “It Helps You Along,” 
‘Robbing Yourself” and others, published by 
The Spectator Company, has received a letter 
from President Harding, in which he says, in 
relation to Mothers’ Day: 

The occasion will not fail, I am sure, to make 
its wonted appeal to the finest sentiments of all 
citizens. I hope it will be more widely ob- 
served than ever and that the observance will 
be an inspiration to all who participate. 


—The Reserve Loan Life Insurance Company of 
Indianapolis, Ind., has ten agents who, during the first 
four months of the year, wrote in excess of $100,000 
each. These ten men produced an aggregate of $1,- 
329,500, or an average of $132,950 each. The com- 
pany’s business for the past four months of this year 
shows a 77 per cent increase over the same period of 


1922. 





rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. 


Exclusive, care of The Spectator 


Address 
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ARGE sections of} New Mexico and Colorado Capi 
contain farming districts of wonderful pro- Cel 

~ ductivity, teeming with livestock and _pro- Cen 
ducing grains of all kinds, as well as hay, broom com 
corn, alfalfa, fruit and vegetables (to name only a few Citi 
crops). Some of the choicest loans in the F. B. Clev 
Collins Investment Company’s field are in this Cal 
territory. Colt 

“Thirty-eight years ; Galt 
iit deen ak a As can be seen on the shaded sections of the above ee 
cent of principal or map, Collins Farm Mortgages are restricted to se- Com 
interest to a single lected sections of the New Mexico-Colorado district, Con 
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The following tabulation shows the aggregate of life insurance business transacted in the United States for 1922, and the 
1€ ‘ Fp : : . 
; The figures are compiled from the sworn reports of regular life insurance companies, 


LIFE INSURANCE BUSINESS IN 1922 


Financial Standing and Business in 1922 of Life Insurance Companies of the United States 


financial condition of the companies as of 


made to the various insurance departments, and are issued in 

























































| Total Surplus (As- | Premiums Total | Total Pay- | Total Dis- |New Business Whole Gain In 
| Admitted signed and Received Income ments to bursements | Paid For In} Amount In | Amount In 
Name and Location of Company Assets Unassigned) In Year. In Year. |Policyholders| In Year. Year (In- | Force End of Force In 
oe End of Year. | In Year. cluding Year. Year. 
| | Revivals) 
—_——— $ $ $ | $ ‘ $ $ $ $ 
nae FANE IEG cPanel ar ree antes 6,690,937] 642,817 3,214,609] 3,601,827 569,694 1,674,391} 44,066,411] 122,685,100] 21,462,805 
Acacie Muted. ee an BRA Fan anes eee 207,041,779| 36,559,409] 33,921;222} —42'590/368] — 20,730/232 351,294,986] 1,334,028,508} 130,0287109 
Aetna Li ni Lite, Baw Clty, Mich... ...5....0c0c00es 1,005,729 293,769 416,520 466,584 65,645 2,665,372] 11,421,047 518,009 
Agricultural Life, ape Hailes coos ce se casio 1,430,001 296981 305.941 409,055 146,574 1,951,000 8,942,456 426,058 
i wie MRM... .<>..:.--<.0s20nn0res 2,076,934 276,102 527,331 627,839 191,359 2,502,539] 17,875,176 —789.674 
a, Cental, Indeed... sc 205. s0000ceeeee 9,366,208 427 225 2,359,010 3,066,123 1,073,133 35,195,477| 115,587,488 9,256,992 
et alas Wea, BORG e cs sos cesceecnccaee $28,884 49'836 168.729 209/910 61,145 663,000} 5,335.25. —74'052 
pose nein gy aR a me 1,332'576 173°723 416,086 513,584 1341453 3,158,692}  11'653°103 18/986 
PM TN gag ons vv scenes paced, 6.978.604 347,548] 1,852,431) -2,423/284/ 1,061,589 —«-1,917'249| _11/278/403| 61'084/894| _1,057'379 
paso Life Reinsurance, Dallas...............- 658,778 437,795 2;867| 268,709 107,914 196,317} 15,355,314] 32/019/215 4,873,172 
: | 
+ ale Balke Ghavles Baie sc taagerct aiene 304,201 17,372 139,239 154,255 53,584 1,829,000 5,060,190 707,350 
— oe tae cis ecceensesuans 1,356,277 301/235 371/320 449,683 100/900 2'452'090| — 12°184'600 187'878 
Poe eet Cees... «one csennccacee 14,296,624] 2,609/506] —_5,307/871/ 6,076,436} _—1,289'810 a20,196,717| 464'506.377| _@5,449'087 
ne ’ 662,578,882] b116,951,419| 618/308/936 
Ae raetnern OAM sTIe PADI OMI ey <form ci 4m ote, eect 325,919 219,508 74,153} 93,396 15,860 100,137 1,201,698 2,067,096 212,700 
RaitaGl Hale AWECON DOR 6 sjale ecicnesoisccsnacnsacrsas: 4,661,099 1,576,146 720,48} 1,097,577 277,838 702,093 5,258,412} 23,098,061 2,362,695 
posi | ge 7s ag mR a 423,837 141.968 854, 164| 881/824 344°704 799,015| 87,357,197| 69:745,978| 6281485 
RURUTICMR OOM G8 ca) orona tesa Seaeiotre ae eas 10,375,835 1,382,599 5,007 3,549,533 1,049,322 1,988,451} 17,060,031) 90,380,507 7,618,614 
PTC Ulsert OLNGD). 5. oie cisco axa ue bes nae ae $64,029 472/116 419,215 91,571 316,203 5,443,927| 13,654,930 1,312,080 
RAMEE AD ler BuItMOLGS ss cssii Se 5 od neiosiewmsamey.c 6,997,639 928,427 2,287,105 816,377 1,572,551] _ 42,771,384] @12,548,068| 41,168,433 
a ile, 616,825,729] 639,925,838] 62,835,878 
er ae Se SS Se ee re es eee ee 56,634,293) 15,972,401} 16,342,373; 19,524,179) 9,155,620] 13,868,798] 120,166,064] 662.093.785] 51,418,158 
0h Lite’ Poole, Neb CEOS I Cpe ea Co ae 21,878,190] * 6,366,624 2,919,257 4,106,977 1,789,089 2,392,891 8,546,498} 95,546,329 706,216 
Bankers Reserve, PNG: og. 05a Sere Oe wie. aces pes Meee 12,865,396 1,904,845 2,736,044 3,408,455 1,285,675 2,2 17,558,807 81,566,008 1,586,980 
an tiGn niles COnCkar loca, sahaisierec sneered one 2,334,190 410/351 501,720 620,048 120,949 2 2,787,375] 17,548,118 5,772 
Benencialebites Galbleake Citys. soe ence ec nesess as 4,463,459 $59,940 856,088 1,033,113] 343,397 635, 5,686,829] 28,658,775 382,200 
Befhaires Les Pistah Old MEASScns.s.000.52 0d ney acces 32,105,870 4,381,498 5,973,321 3,189,370 4,322,755 15,925,956] 137,763,496 6,736,434 
Boston MAtGAU DROS ON. «occas o5 ise aoe aees 5,503,925 1,545,106 1,861,239 653,437 1,322,977 a2,119,718} 4@11,855,879 2648,813 
} , 7,278,512] 623,308,226] —b1,922'938 
RiamessWenay Greenshoras NO seine hou cceeeccns 225,124 143,900 328,132 339,157 92,802 313,200 4,430,252 4,480,306 1,389,411 
Business Mens, Kansas City, Mo...............2... 1,722,207 386,736 137,928 225,698 21,51 103,089 3,255,980 5,358,655 1,790,480 
“alifornia State, Sacramento............0.eceeeeee- 5,937,680 766,946 1,415,173 1,913,236 171,732 1,136,406] 15,120,210} 48,220,161 4,436,749 
Cavite: a. 7 ANS Oba 5,473,129 512,530 1,329,753} 1,707,005 523,419 955,044] 11,182,005} 46,095,013} —2'614'006 
Carolina Life Columbia, S. C.......+c00csseerseeee, 367,829 107,045 869/406] 926,708 377,562 882,559} _4399,500} 1,013,600 297,500 
Cedar Rapids Life, Cedar Rapids, Ia................ 1,727,363 202,739 419,074 508,387 96,415 269,272 2 861,491 14,800,070 789,466 
Contral titer Ottawa lke. occ s.Accsseenstecc.neaas 4,837,203 641,202 1,162,262 1,455,633 373,764 784,325 7,294,257| 40,262,529 941'197 
Central Bile Bart, Scotts ccs occ gore ccacecaceweswen 1,288,025 100,182 375,465 454,344 97,201 286,020 2,557,477|  11,437,910| —134,226 
Gentenl States ¢ Ste LOIS 6.016 dccdeviera coevus,nae wes oo 4,867,361 533,398 1,538,501 1,785,599 40,017 1,142,985 11,301,890 53,667,464) —2,244,618 
Century Life Indianapolis Resins bai necR wi ca. cbimare tae oe 453,713 209,519 178,606 202,413 37,184 147,257 2,786,263 7,431,203 _ 140,050 
Chicago National, Chicago..........--.eeeeeeecee. 415,334 200,219 119,928 361,455 8,607 170,215 2,089,398 5,453,472) *5,453,472 
Citizeng Bile NeW: ORES. + <::08 cic sce oes ctunivenes 54,442 30,079 106,412 102,960 34,024 94,655 6531,524 6803,954 63,804 
a CERT 3, REO A rs re oe ee ene ed 4,540,922 517,211 1,011,748} 1,266,808 290,799 649,048 5,139,398 32,250,333 1,538,900 
cay § ih <i = Ry Bia pees fee 756,666 255,422 ebb 223,100! _ 37,593 154,098 2,212,029 7,154,395 669,962 
Cploniah Vite: Jersey: CHG co san cheese maciewenane 6,799,471 736,499 2,392,895 2,732,991 746,502 2,009,104 a442,615| _@5,380,327| a—145,360 
: “gaan aes) Mahe 
, gee Date @iipititinbis c's «sono k ade aitsass noe 2,373,137 325,187 442,120 573,780 216,230 394,715 4,225,623 5,465,239 509,714 
Columbia oo oan ee ng ec amy ee ar 237,710 9,191 64,824) _ 76,788 23,184 , 45,499 _ 303,476] 1,991,213 _ 39,466 
Columbian NARI ERDAROIRS 6 2.056. 6-0. die 9319: 40 e Male oe sia 24,815,227 2,241,658 4,414,075} 5,863,658 1,826,907 3,282,137 25,854,234 156,159,444 5,188,284 
Columbus Mutual, Columbus, O..................-. 4,111,081 830,475 1,590,876 1,858,483 420,883 1,235,785] 14,075,741] 44,196,439 9,090,770 
Commonwealth, Louisville................ecceeeece 4,759,404 1,229,903 1,586,384 1,910,533 446,872 1,156,989] @10,314,818} 432,491,800 @4,375,387 
’ 67,779,086} 22,900,592] 62,630,878 
Commenweatthy:Omidliais.. ids 350d) 1ee0'e oie yacerernscats 3,513,495 396,127| 1,051,219 1,227,155 316,169 663,602 4,539,960 32,601,760} —2,974,888 
‘onnecticut General, Hartford..............0.0000- 44,218,694 32,4 11,098,895] 13,303,351 4,690,676] 7,624,849} 126,847,484] 471,544,940] 61,296,806 
ae oem i eer inns SOS, Ss heme ee 103,261,903] 41 13,774,748] 19,074,530 8,916,708) 12,245,353) 67,965,314) 447,300,037] 34,061,033 
Conservative, South Bend...........0eccccce cece ee 737 ,264| 32, 325,813 374,471 64,866) 277,937 5,009,785 14,046,004 2,200,619 
Cinsetyative:, WHEGIN Bei. c cons sg sive soe Dudeoe dace 2,443,326] 647.959 701,968) 819,919 204,240) 448,456 6,976,055} 23,512,652 1,552,368 
Continental Assurance, Chicago...........0.0.e000. 1,930,795 420,326 869,286 947,225 91,281 484,025 12,905,605} 30,162,253 7,503,419 
Continental Life, Wilmington.................+06. 5,58 1,760,031 1,221,930 1,678,403 376,566} 858,866 9,039,763] 40,020,467 4,640,714 
ConGientaliSt -BOUis a as ok od kneec ctend eee cse vcs 789,629] 1,372,935 1,641,597 155,434) 968.329 9,515,588) 40,735,456 3,499,616 
Cotton States, Memphis............ececececeveeee 187,324 264,801 298,006 60,765] 243,581 4,208,897 7,860,439 42,845 
Crescent Life, Indianapolis aoe cca ahaa aA Weapon: Grae Nee 169,856! 76,376} 155,312 7,000} 97,747 2,364,691 3,286,049 1,451,879 
Vurhe pe Etat tte Ne Oe oo 8c cold wmetocremeekien 95,048 885,484 910,059 344,375) 783,784 67,798,719) 611,835,210 61,027,778 
Pe wae ec Bn er ae) 646,130 564,429 726,368| 208,120} 402,290] 4,602,135] 21,811,836 808,951 
Des Moines Life & Annuity, Des Moines............ 625,862 429,507) 521,112) 109,363} 340,137 3,720,422 13,586,067 _ 185,411 
Dejeotbite Deteaitts: cc concsccce cde ra onc ie eons 183,582 1,023,647 1,191,301 310,686} 817,256] 13,193,275] 33,022,497 6,103,321 
Blaine Wile lene 6 ec cco scwies osciegc niaion eee ews 107,895 32,610 48,557 15,340] 29,450 58,858 1,115,356 19,119 
Elkhorn Life and Accident, Norfolk Neb............ 27,936 134,404 156,438 50,687 | ‘ 106,911 724,824 : 3,766,364 188,637 
Equitable Life, Des Moines..........-0+0ceseceeees 4,442,512 9,855,536] 12,301,332 4,165,174) 6,780,262} 56,132,399] | 313,132,593] _ 26,197,976 
Equitable Life, New York........ 663,747,065] 100,359,772] 112,038,688 149,275,778 111,022,01 i 140,071,341 657,787,475 3,061,423,952 243,453,220 
CPC ly ah 5 2 352.395 277,155 ,005,896 ,138,848 8,86 716, a2,233,15¢ a7,899,715 @21,188,35) 
Equitable Life, Washington, D. C.................. 2,352,395 77,155 1,005,8 / | $7°823,618| b20 048447 $3°362°602 
Rauik Hiker, rents ate o MOI Es <x = sk oktiecoarenrcs 116,402 105,072! 17,032 26,099 66 26,617 365,000 706,500 73,500 
Rauity Tite’ a ' 24 Pe Sees a a 73,930] 43,875 91,844 94,820 , 2,000 63,303 2,288,750 2,524,250 2,119,750 
tureka Life Ralt: TRGB te PRETO GREER OS eis 527.929) 283,685 698,390 783,5% 55,112 540,536 @1,547,: a3,491,80% a903,75 
ureka.Toife: Baltimore: <0 so sic sce cilenseescsee 1,527,9 83,6: $3°385°739| 614'927°366 0041091 
Hanmbete Titer Detivet ys o.c.<ssi501s,04 o/c adie sowanneeewes 3,155,561 554,396 431,255 715,575 192,902 436,628 1,737,648] 13,963,640 378,551 
Farmers = oe Wiichilarciicssvecadene-conmed 3,912,310 905,337 1,034,959 1,282,512 333,273 675,783 6,597,067} 32,170,220 526,383 
Farmers and Traders, Syracuse... ..........+-+0s0+0. 1,260,711 316,647 330,742 392,021 61,822 194,781 3,249,000) 12,948,036 1,509, 
Mepmets: Nationals Chica gore ses axco<e4c0s coaesne see's 1,731,692 458,397 714,821 808,030 136,550 502,546 8,319,857| 25,672,641 3,279,734 
OE GIN oes co vance oesoacvahe dens 5,984,418 630,171 1,307,496 1,690,263} 721,554 1,348,581) 11,589,786) 48,473,951 1,700,835 
Federal Reserve, Kansas City, Kan... ..-.....-+.+0.. 729,490 263,966 513,229 eum 56,674 80,421 2,728,500 5,830,500 2,212,000 
Federal Union, Cincinnati a a any a 238,520 266,365 611,082 667,716 _ 181,774 434,007 5,395,041} 21,307,322 722,735 
Fidelity Mutual: Pitledchstita SR NES LEE i tes 5 439,244] 5,756,806] 8,784,053) 11,572,535) 5,485,869 7,897,301/ 40,837,562 239,151,529) 16,336,423 
First National, Pierre, S. D.......ccccccseeeseeeees 410,155 462,039 576,347 168,617 357,737| 3,780,942} 15,847,173 480,376 
First Reinsurance EC, CT a aa Reece i 1,202,847 654,524 737,662 368,425 595,055 10,542,447 31,57 7,876 4,489,299 
Hoge Worth, Wore Worthiness «2 ocoecseiescicet os Gece 379,314 491,628 625,675 159,407 , 329,737 3,277,235) 16,517,931; = _- 804,339 
Franklin Life REANIM BNL o/c: piece ccccniet. 4 ade eb ewe 5) 1,176,028 3,883,746) 4,670,641 1,977,071 3,455,592 29,822,583 135,155,185 5,151,075 
8 lg hes eta ae ae ld 663'517| 234/379 171,295) 264,220 21,555 125,074 2,765,573 7,063,414 1,922,956 
George Washington, Charleston, W. Va............. 2,929,238} 338,399 588,494 807,914 242,950 528,076] 4,378,977) 18,595,725] 1,252,290 
Girard Life, Philadelphia. ..... eek eoadeceearehas 2,875,171] 569,408) 656,532! 801,115 267,401 487,670 4,800,891; 20,730,069 2,312,004 
Gratigent te, Tansitigi cs daceinawinaecssnss «tinea eaaats aca 367,129) 456,732 88,689 217,889 3,284,019} 13,794,682 1,700,693 
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HERE IT Is!! 





NOW READY 


THE HANDY GUIDE 


Premium Rates, Applications and Policies 


For Over Three Decades 
THE STANDARD REFERENCE WORK 


FEATURES IN 1922 


Modified Preliminary Term Reserve Tables 
Illinois Standard 


PREMIUM RATES 


for Ordinary, Limited Payment, Endowment and Term 
Policies 


SURRENDER VALUES 


for all ages and a series of years; 
Loan, Cash, Paid-up and Extended Insurance Values 


LEADING POLICY CONTRACTS 
Complete Without Eliminations 
Warranties and Agreements in Applications 


DISABILITY AND DOUBLE INDEMNITY 


Clauses Presented Verbatim 


MAXIMUM AMOUNTS WRITTEN 


on a Single Life 


RESERVE, MORTALITY AND MONETARY 
TABLES 


COMPLETE, ACCURATE, CONVENIENT 


PRICES 
FLEXIBLE BINDING, for Pocket Use........... $4.00 
WITH THUMB INDEX (for 30 Cos.)......-..... 4.35 
THREE SUPPLEMENTS, Extra...............0.. 1.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














JOSEPH FROGGATT & C0, 


Insurance Accountants and 
Auditors 
Consulting Actuaries 
HOME OFFICE: 


25 CHURCH STREET 
NEW YORK 





NEWARK 
Globe Building 


CHICAGO 
Insurance Exchange Building 


PHILADELPHIA 
331 Walnut St. 


SAN FRANCISCO 
Insurance Exchange Building 


BOSTON 
Winthrop Building 





PRACTICAL SERVICE 





A letter was received at our office 
recently from the President of a com- 
pany advising he had learned that we 
had saved for another company ap- 
proximately ten thousand dollars 
through our service and he wanted to 
know whether we might not be able 
to do the same thing for him. 


This is only one instance of many 
where our practical knowledge of the 
business has been of material, saving 
to our clients. 


We should be glad to talk with you 
by appointment. Address us at our 
Head Office in New York or at any 
of our branch offices. 


JOSEPH FROGGATT 
President 
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LIFE INSURANCE BUSINESS IN 1922—Continued. 


































































Total Surplus (As-| Premiums Total Total Pay- | Total Dis- |New Business} | Whole Gain In 
. Admitted signed and Received Income ments to bursements | Paid For In} Amount In | Amount In 
Name and Location of Company Assets bogey In Year. In Year. har snp In Year. Year (In- | Force End of Force In 
? tnd of Year. n Year. cluding Year. Year. 
Revivals) 
Patel $ $ $ $ $ $ $ 2 
«eat American, Hutchinson, Kan... 486,170 167,305 195,378 235,366 54,014 183,489] 1,807,000] 5,576,942 —75,115 
- Northern, Grand Forks, N. D. 876,844 291,573 190,291 233,450 66,106 135,367 1,018,249 6,752,523 41,309 
(rea a7 ern, Chicago. .... ee 2,107,114 391,174 445,609 545,160 116,305 292,485 2,888,350 16,218,316 1,624,386 
eat Northern, ‘ , ’ 
- Republic, Los Angeles..... 2,037,293 583,901 606,281 720,703 126,391 431,340 6,575,049 20,171,091 3,088,354 
pee Southern, Houston.........--- 12,134,179 925,249 2.889,173 3.457 ,634 1,281,062 2,231,380 31,109,827} 107,475,109 3,795,058 
| 
a RRS 0 age ec Sachs 281,907 40,302 241,060 249,795 41,971 157,685 2,576,435 7,066,526 —201,305 
Creat State, Wichita...... | ; , , A 076, ,066, ; 
ate ife, Davenport........ ’ | 2,049,055 162,879 726,002 830,097 187,637 504,872 7,322,407 24,382,343 3,646,462 
Guaranty oe a... _.| 42,738,562} §,765,249| 7,371,309] 9,883,453} 5,323,065, —-7,599,673| 35,422,493| 206,282,989] 8,661,194 
Guardia? Tite. Des Moines... ..---- ial 341,347 129,659 292/353 301,981 35,998 176,1 2;557,000| —_ 7,419,000 629,000 
Home Friendly, Baltimore. ......-..-- 0 .s0-++ sees: | 1,092,614 462,653 1,027,546 1,076,201 457,173 888,435 07,574,955} 612,005,487 62,659,544 
Home Life and Accident, Fordyce. .... 2,260,932 416,236 419,070 521,772 126,752 351,989 4,936,009 14,121,939 2,111,494 
Home Life of America, Philadelphia. . . 3,250,252 380,661 1,706,960 1,885,049 431,525 1,249,531 peg din pret ngere °a1,259,910 
‘ ‘ $ 23,324,833 63,146,003 
Home Life, New York City........ , 46,253,715 2,865,274 7,396,330 9,779,909 5,400,769 7,364,870] 27,937,271] 232,163,052 9,046,165 
Idaho State, Boise... ...cececeeeeeeereeneeees 2,398,582 287,527 705,880 871,106 244,828 514,379 5,296,515} 23,103,719 84,674 
Illinois Life, Chicago... ..-------+-+-- 21,441,658 3,363,302 4,001,433 5,108,854 1,600,393 3,403,337 23,773,131} 141,088,375 4,603,330 
independent, Nashville................+++ 847 326,695 423,028 505,378 88,039 454,102 7 as 3,386,870 493,011 
. F pe 
Indiana National, Indianapolis. . 2,535,529 195,983 445,423 748,113 233,364 553,685 2 100,967 15 430 288 380 088 
Indianapolis Life, Indianapolis er pyre Legh ery re ery a 688,538} 9,139,668 34,418,328 4,124,976 
‘-Mountain, Salt Lake City ; 413,367 223 ,65¢ 55,5 565,236 171,779 382,898 4,193,564 14,400,362 1,055,981 
Inraational L. & T., Moline, Til... .. on, 2841959 142,450 167,344 _ 215,939 26,730 143,871 5,492,276) 9,148,126] 4,128,773 
cnet tile, Ot. Lah. ........ 20,703,424) 1,904,240} 4,624,141! 6,038,989] 1,709,328] 3,580/912| 36,897,858] 144/090,636| —_5/850,718 
InterMouthern Life, Louisville 7,371,274) 799.298} 1,836,673] 2,266,052 9027342} 1,708,904] 16,603:711| — 62/591,398] _3'387,197 
jefferson Standard, Greensboro, N. C.. 19,700,868} 2,096,458| 6,019,213} 7,076,941} 2,143,662} 4,689,786] _ 51,207,508] 180,749,621| 15,409,426 
J é : @150,902,073} 2918,869,361| 482,904,875 
John Hancock, Boston... ...-...-++++- 268,075,903 24,787,291 56,883,530 69,604,157 25,432,584 42,848,705] 6125,989,394| 749,978,307! 640,354,596 
Kansas City Life, Kansas City, Mo... 25,928,363] 2/188,492] 6,840,812| 8,292,683} -2/260,769} 4,333,672| 51,687,132] 234/604,200| 7,893,069 
oe Gl ss =a ARE a 1,584,305 791,589 375,705 454,696 62,584 222,154) 4,110,660 12,330,702 316,376 
é 21,803,750) 45,145,045] 2 1,082'295 
Knights Life, Pittsburgh. ......... 702,830 233,277 434,129 460,040 59,534 291,887] 67,458,765! —69,439/265} —_2'590,923 
La Fayette Life, ‘~ cow we : ; By pga pig sh pore By pig 4,433,169 17,585,654 1,280,814 
Zentucky Central L. & A., Anchorage. 475 406,335 349,468 le 29,5 rl ee ere Beg ee 
Co: Lae, Lambertian, H.C... 239/470 68,257 41,499 50,017 19,016 52610 48,94 1,009,370]  *1,009,370 
Lamar Life, Jackson, Miss....... 2,078,613 230,462 668,353 794,732 182/785 446,026]  7,408,661| 23,829:714| —3'927/000 
Liberty Life, Chicago....... 137,745 117,036 47.265 SO 45S ke eee 124,960 1,660,000 1,658,000 1,403,500 
Liberty Life, Des Moines........ 221,890 174,364 62,150 67,494 30,730 73,789 328,730] 2,043,070} += —53,005 
Liberty Life, Togeks. a : aoa Fn a oe eee pp rege Pye 12,822,200 1,499,700 
Liberty National, Cape Girardeau 27,7 39 635 83,872 124 28,( 112,130 ,989,500 3,054,600 831,100 
Life and Casualty, Nashville.......... 2,419,627 801,276 2,014,918 2,171,014 410,151 1,422'072 326:745,660 @11,616,944|  04,022'251 
‘eecieeinae sos 75,932,002] 652,546,439| 611,363/268 
Life Ins. Co. of Va., Richmond....... 32,633,933 4,984,459 7,655,771 9,477,375 2,315,498 5,961,881 aoe aan eee aise san aee oe 
31,387 ,0% 5,759, 69,926,4 
Lincoln Accident and Life, Lincoln. . .. . 809,861 532,209 25,720 ry y (| 25,033 731,625} — 1,029/625 412125 
Lincoln atc —<" Sena ahaa ecard ‘ 16 pony : beige e ‘ peepee ane ; goo 151,895 svneee 7,416,610 893,210 
Lincoln National, Fort Wayne......... 5,536,772 2,138,15 5,606,¢ 7,461,57: 3,771 4,427,995 ,753,569| 233,960,148] 35,984,730 
me Sano Wicuniesataens, ane ; 911,622 204,369 350,832 488,429 182'830 350,482 2'263°655 7'613.930 par 
Louisiana State, Shreveport........... 1,024,350 346,434 237,504 292,563 58,739 139,542 2,288,589 10,279,473 827,861 
aie ioe cae... 19,706,675} 1,181,299] 2,110,129] ——-3,2591658| 2,488,409] —3,412/552| 10,485,365] 71,418,185 771,384 
Manhattan Mutual, Manhattan, Kan... 63,436 8,747 54,906 59,646 14,017 56,744 1,558,318 2,925,604 1,299,150 
ik eae pear er ee ee 
Maryland Assurance, MEUERIIOIN so ct we ens A fe ¢ 33, y e 59, i i: 3 is ¢ ; : 
Marviand Life. Baltimore. {OE Aeeccne 4,519,252 580,049 501,972 752,901 466,920 627,337 1,787,930 17,021,098 207,133 
Massachusetts Mutual, Springfield..... 163,175,807 10,153,404 27,986,767 37,468,394 16,023,317 22,456,658} 150,468,768) 912,335,286 95,280,767 
Medical Life, Waterloo, Ia .............- , 163,111 145,010 47,626 87,235 1,091 85,187 1,205,000 1,504,000 1,157,000 
Merchants Life, Des Moines.......-..-..++-+-- +++: ono ot 432] __ 628,842 1,979,822 2,279,512 930,634 1,610,221 9,172,911) 76,123,828] —4.311,477 
Metropolitan Life, New York......... 1,259,850,326) = 83,504,757/ 277,017,287) 338'330,254| 116,520,968] 199,444,971 poy igh 94, 306,324,118 a503,056,844 
See 5,373, 133/63 412,232,839) b298,79z,274 
Michigan Mutual, Detroit. ..... epuarent 16,793,090 1,210,258 2,572,716 3,452,791 1,705,462 2,668,676 17,272,833] 94,362,405 6,109,912 
Mid-Continent Life, Oklahoma City................ 1,253,564 222,657 645,871 692,396 144,381 474,829 8,662,520 21,106,567} —1,368,760 
Midland Insurance, St. Paul. paar wie-aes 1 033,100 206,448 265,795 317,054 86,921 230,598 2,506,424 8,746,970 507,463 
Midland Life, Kansas City, Mo......... 2,620,967 184,422 758,798 899,100 240,283 498,226 5,814,519] 24,816,092 1,051,866 
Madoveat ite, WiC le neerec cre. 0i sie einlsioieinse.e oi way rise 2,266,537 319,527 484,224 596,270 142,070 324,554 2,680,930 18,210,720 —294,103 
Minnesota Mutual, St. Paul so eceee RC POON ae 10,376,022 1,518,797 2,643,766 3,153,926 1,203,228 2,151,560 22,581,289 85,429,970 7,300,767 
Missouri Life and Accident, St. Louis............... | 486,382 234,564 764,177 783,614 320,560 704,591 3,089,075 3,660,735 364,815 
Missouri State, St. Louis............. 39,642,846 4,647,767) 11,216,163} 13,705,989 4,352,361 9,369,205) 104,383,609) 385,579,745) 45,162,717 
Modern Life, ee ere 174,426 120,657 161,392 171,491 5,000 121,873 3,717,500 4,245,000 3,575,000 
Montana Life, Helena. ...... haat | 4,717,527 802,506 1,166,430 1,485,580 406,214 875,829 6,627,298] 33,000,569 845,801 
Morris Plan, INGW MOP << ieee Nansrentates | 382,614 342,529 195,824 213,331 31,163 142,552) 8,180,675 8,437,975 1,368,250 
Mouttaltl States, Denyel acs .6.o5s cde vee vend st ee one 187,230 126,113 140,088 151,615 6,309 105,174 2,015,445 3,450,238 955,442 
Mutual Benefit, Newark ieee ree eneuntnce gee 334,794,282 32,845,373 50,777,199 67,875,071] 31,311,255 40,729,704) 180,753,703) 1,528,749,251) 112,764,505 
Mutual Life, Springfield, MS aevivcsy Oran OTE eh ee he aS | : 512,192 245,908 221,496 243 901 38,474 214,499 5,601,244 10,040,190 3,979 427 
Mutual Life, Baltimore............ Satie ate oak | _ 3,902,702 574,719] 1,700,027! ~—-4.,.882'831 279,501 1,315,049] 637,950,778] 658,483,478] 616,673,161 
Mutual Life, New York. Steet cette te ete ees er ee eee! 691,125,635 91,982,018 98,672,430] 139,595,139| 103,690,757| 126,349,024) 392,465,930) 2,630,603,737| 157,951,958 
Mutual: Trust, Chicagov ss... ..¢s.0.65'+ 0s ee ee 9,155,553 994,100 2,704,073) 3,152,333 873,776 1,615,793 17,614,574 77,211,260 7,518,051 
National American, Burlington, Dae ew alse aioe 808,370 141,161 254,157 128,563 257,209 1,357,207 8,022,266 255,755 
National Fidelity, Sioux LO | 5 eee 1,351,309 187,114 497 ,641 135,847 379,386 4,564,765 15,795,290 743,633 
National Guardian, Madison ROE A aoe eg nn PEt ga | 2,003,856 337,668 593,506 122,215 320,923 4,586,313 19,835,861 2,077,629 
National Life and Accident, Nashville............... 8,978,945 2,033,819 2,766,126 2,995,974 754,904 1,980,844 74,282,044) 103,314,065 25,919,173 
National Late, Montpelier. <5. <o. sce: oac.cdesecncveies | 84,503,024 10,245,745 12,661,139 16,988,342 9,726,010 12,816,787 52,099,489) 358,207,165 24,312,901 
Hetonel Life of U.S. A., Chicago...................| 28,224,800 2,219,825 4,256,172 5,450,010 2,457,199 3,996,065 25,216,486] 142,258,590 5,308,874 
NAUONAL Reserve; LODEES.. .ioiis'c nciesecsccessts cenecesy 478,214 263,272 401,062 414,427 48,0 279,868 5,077,750 11,886,250 2,375,250 
New England, GAN oo osu scekacchecace eee piece ke as re 127 966,788 11,580,954 21,758,519 28,235,730 12,451,728 17,125,087 87,791,327| 660,797,758 51,382,676 
New World, Spokane PIO Oe eT eT See ee ee re 4,787,035 1,762,617 __ 999,941 1,251,293 307,798 830,852 8,360,236 30,158,119 1,230,811 
Wew Work Lite, New Works... ccocs os cecsdie cs ssteuie re 988,552,210) 149,198,080) 157,166,049) 216,557,386} 162,634,075) 196,752,667| 623,378,385) 4,042,169,658) 226,071,134 
sete American, Oa RR eo o..dcaie cocks woke eee 7,634,852 1,018,040 1,822,596 2,258,581 605,890 1,422,286 12,832,176 61,181,941 1,015,216 
oe American, Omaha. settee sees See esse eases oe 1,767,888 190,807 374,225 505,656 139,126 322,496 1,584,355 13,262,395 —311,745 
oe American Life and Casualty, Minneapolis... .. 231,191 140,132 _ 28,503 36,020 8,689 22,805 97,000 1,075,156 —116,623 
North Carolina Mutual, Durham................... 1,632,010 111,738) 1,574,171! 1,656,279 534,452 1,388,177 46,742,599} @15,701,264 a1,149,727 
N : ; | | 625,092,195; 622,698,432 63,486,153 
pyorenenneD te: Seattle. (2 «.<-<)c-cacias-acin sna aaacs wears eneeaead acti 1,179,921) 1,426,944) 532,067 1,026,848 9,560,956 30,257,487 5,798,697 
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Federal Surety Company 


Home Office, Davenport, lowa 





Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 





An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen’s Compensation 


We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


W. L. TAYLOR, Vice-President and General Manager 


| 


FREAKS 
AND SWORD 
SWALLOWERS 


They have an important place in the circus. Their 
counterparts are the spectacular salesmen who “put it 
over’’ by methods all their own. They do not need help 

But the average conscientious life insurance salesman 
can use to advantage all the direct aid his Home Office can 
give him. ; 

This is the theory upon which The Lincoln National 
Life Insurance Company works to give its field men all 
the support possible. Since Lincoln National Life officers 
have carried rate books themselves they have the advan- 
tage of knowing agency problems and of placing all the 
Home Office resources and energies on the job behind 
their men. 

The result has been a whole=hearted co-operation that 
makes it pay to 


CINK uP (wins tHe (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $245,000,000 in Force 









































PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


¢ 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street 


CHICAGO, ILLINOIS 














LIFE INSURANCE SALESMAN 


YOU can get it all 


Why divide what you earn with some General 
Agent ? Make a contract with this 

Kansas Company: attractive, non- 
forfeitable renewals, no deduc- 


tions for collections. We 


have NO General Agents 


Write to 
G. R. GLASGOW, Agency Director 


AMERI€AN HOME LIFE INSURANCE CO. 


Topeka, Kansas 
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LIFE INSURANCE BUSINESS IN _ 1922—Continued 
PP a 1 i (As-| Premiums | Total is - ‘ i | an a 
r ; mittec signed and Received : | Total Pay- | Total Dis- |New Busi = ; 4 
Name and Location of Company Assets Unassigned) In ag Rong 208 ments to Retacenadater — A Whole Gain In 
D End of Year. | | n Year. on In Year. | Year (In : Force End of ag 
__ | | n Year. | elaatin i Ee Epes G orce In 
SSeS a ee a a ey en ar ee we eee | ous Year. Year 
Seana ns Revivals . 
Northern States, pleneaaaile ere eee Cen Sua 109 a 975 ? 6. $ | ¢ “| - aes Pivot —— 
Northern States, ammond, Ind........... a oie 1 777 BOK prea eld 66,023) 179,784} See b 7 $ $ 
VE Northwestern Life, Omaha... «000.2020... so Too'o7s| «303010 «218366 758,981 ne OS ee oe 384,076 
Northwestern Mutual, Milwaukee. ........... | 546,296'308| 54,247'818| 218,366 269,346 17309 281,204 6,335,401] 16,891,454 3,276,620 
Northwestern National, Minneapolis......... bets 14'503 961 ey ne berger eer 110,398,092 58.729087| 73 Pik P 4,032,000 5.752.000 3598 000 
eae ie peek 302,176] 4,985,048] * 1688' 73,855,993] 274,786,722| 2,499,629, 9:179'5 
Occidental Life, Los Angeles......... saa, setae 1,688,306 2:996,439| 45,791,830 crys 149,179,513 
; ife, Los Amgeles......-.-.+--- +e sere, 4,377,542 482,904 9 Co 52,530,132) 12,661,243 
S. Their Occidental Life, Albuquerque. ........-...-+..-+5 1,930,418 231525 1,325,911) 1,614,634 292,055 952.495 paris 
“Dut | Ohio National, Cincinnati. .......-...-.....s+05. M 3'935 994 mpeg te 508,475 611,823 182°471 952,495) 10,774,321) 43,026,121 3.515.35 
Put it Ohio State, ColnmbHs <<. 6. 6 nes ne cee 1067 975 712,205 1,237,930] 1,437.578 pean ed 402,825 5,076,484 17351118 0112 2 
ced help, FR RN ot IS 2'425'604 pect gpl 1,368,675 aaa po 080 10,308,644 38/650,452 Py try 
ia enor aes 5,632 9434 entree 318,845 ‘693,412| 34,471,075 free 
salesman Old Line Insurance, Lincoln...... ‘ a | £3,494 251,417 745,983 5,449,863 pe gets 4,003,887 
fice can Fant las Lie, MAUR... <0 coe cseracceds cress Noe ee 3,30! 553,968 1 sesesns MaaaiMe: er 
Peale siapees Naeem #081 om Sin ARSE #8 ns 68 ee! vies © oi sbne 8 4, 15S 82.798 pent, 990 , IVE 485 2 - 
_—. — —. Ae Sp NOOO PUR OU Eee 1,059 469 1390/108 4°40: arty 339°049 732/958 11'874 051 12 967 98S 2,767,268 
- , Portland.... 2... eee eee ee eee eee ees | 3'364'945 pie 34, ,018 os 132,3« : 05 44 367,{ - ’ 
National tines tile, Indaemiiie, ik... =... .ocnccess | *oorrie on 934,247/ 1,141 233 298'340 pone Myon 016.303] "777'869 
—————a2 j 7,063} ,260 203’ res >» 570, 5,773,058 29’8 9’05 ,O6f 
Ree on Pacific Mutual, Los Angeles... ..... | 6 eis iil sie 45,000] 134013] 13365300, do2do7| 73.8077 
C pe Pan-American, New Orleans. ....:.............005. se it My Ml rn Ml ge MM sy ies si: pain 
Vans Penn Mutual, Philadelphia... -......... ota te: aenipew@aaeh (ceianaty 2,815,155 3483 0° sees ee 2,417,032} 84,634,328] 4: 5 ® 
y all th eg 0 es er rie errs 258,715,327} 35,436,004| 40,182'868 -3:483,030| _1.183/914) 2,400,305] 21,305,237 433,715,680 43,559,637 
e 4 rt, Ind... .. eee tee eee eee eee 2'579 69 338° 11: 008 54,773,986] 306753571 39726155 21,300, 90,759,578 3,110,837 
. behind Peoples Life, Chicago...............-..... °387°137 Prape gre 815,381} 180°393 ar 7 157/193,448} 1,161,920,279] 71,162,780 
Sa ddeece's Q ,137) 30,397 2 5,094 396 931 80,39: ; 5 5.424 794 24'617 680 by <4 
Dégsin PAle, PCOWIG 6 cs /ois 25% 0.505010: ae mio) 84,011 249,714 413145 teat 2,265,564 
eis Philadelphia Life, Philadelphia. 21222. 222.022000...] by oe heere 417,591| 2,286,008) 2.707 515| 520.7 nae ——_ a ee 
hat ee ee ees 8863107] 949,716) 1,938,849 2,707,513, 520,743) 1,495,253] 15,011,916) 72,165,578 5,781,71 
Postal Life, New Vork....... 497,370 ,063,080} 12,372,612} 16,214,505] 1,007,684 1,725,254]  13267,199] 64,404.83 5,781,713 
GUM GE. «scores crn ec see seacons 10,191,28 331,748 isagel Teco! veneel “eee ayaie4ea| 343°508'344| anieee nae 
St Reena ie BRC 616,362 148,810 161,739 oe gy 3,049,827| 4,248 '705 ror st ie 
Preferred Risk, Des Moines. .. ee on 33.229 101,732] 1,189,000] 5,404; pe 104,923 
: ahs ir ttt eee tenes 20: 92 ( R 5 ’ 's ye tea 
| Presbyterian Ministers, Philadelphia... °. 12 208492), 109.262 74,020] ached bgt . 5,404,928 123,495 
cian’ yay, roa cote aes | 1,930,163 3a4 777 ee 1,187,459 1307 {3 100 eal 36750259 575,340 
Provident Mutual, Philadelphia................... atteeel «wee 338,443 303,830] 143,041 3ob163 4’610'868|  16.077'239 2,784,177 
| Brune when mer, Ot EU 009,072} 21,912'961|  28,744'046 31: 335,172] _3,176,15 "7299" 5, 
e Co | Provident Insurance, Bismarck... . | aN | 31) 28,744,046) 14,583,461] 21,934,908 en'haraen eum 1,098,697 
b |B Providers Life, Chicago...........00000000000000) | 1,010,332/ 263,228, 352,305) 424,476 134.4 Ce ee 
Peers hee. ies 83,973} 261,523 309,013 57051 eget Periph err 23,508 
PM EM CMA. cose cis-civssyacciscvareds des 906,397,225| 70,436,228] 216,350,588] 259,922,347 Se Peers nn RM 
DIANA WIC tee Oh perer cen one Siudet metic 772,784 568,072 metre a rigor 87,039,502 147,783,126 $779'181 264 73519/982383 $364'309. 759 
Subic Gavines, Yadiawapalis. ...... << csecesssesase 2,291,925 250,475} 1,399,174] ‘1,536,243 -_— 293/534] 31693007] 4°824510|  2°311/322 
Puritan Life, Providence... . pen : tw 936,243 232,261 1,013,423 83 
—— Register Life, Davenport.........0.0 00.20... 00 000 rae 242,030 161,552 210 i] ee 620/083°531 Pte pet 43,158,354 
Reinsurance Life, Des Moines...... : i aaa 979°017 aurea 904,649 420/895 631375 1 ga 180 5,017,476 408,005 
ve ,400, 902 ¢ x 33 2 on 420,39: 331,375 4,649 18 mt ’ ) 08,092 
romeo, Reliance Life, Pittsburgh......... | ee 4,19 392,489 131,937 247°411 unaies pope a 1,958,412 
Reserve Loan, Indianapolis. -0-0 0. | 21751915] 2,126,854| 7,386,481 8,459,652] 2,20,24 ous ietnash Grin 
ockford Life, Rockford, Ill....................... 278,11 300,877 575.918 089°916 2,230,247 4,618,11: 49 465.4 ae 
Policyholders Sno y bo ee | 1,100,812 302'810 1 3g7321 rere! 106,444 1'531 608 1207s 443 s1'068'34a| | "pasos 
| Royal Union Mutual, Des Moines.................. | s2.087'0en Pn 92,968 12 as8I gy ee 11n71020 «1.a6eate 
lava eons 2, ,08¢ 5,582 2 25 patos gs 2.498 é ,802 p 97 : fo , ’ 
St. Joseph Life, St. Joseph, M a 3,038,681 1,272,090] _2,078'060 8.917029 1/404,500 5,875 
3a yom Nastusl, @, Lews............ ssc 1'982°340 429,121 408,031 465,753| 84,49 | pe ee 
ae eee te BAA 932,340 178,546 292/626 nile 491 197,468| —1,838,25 on ax 
Scranton Life, Scranton. ..... onan 1,165,028 230,604 298'412 Pf me 182,527 252,651) ; “ry By 246,755 
occ ch ong eee Oe a eae 5,460,861 496,096] 1,09: 252] 1,434°209| Ra sus —«4,501'347| | 12'308'S00| 2,09 aRe 
Da ee ee 099 67,524) ‘ polar 6) 7 f 5’ r4Q' Samoans 031,308 
Security Life of America, Chicago ; aie spiseah 230,386 29,863 i he re ler oe MM es 
Security Mutual, a ONS edhe cuieahe siarciard haters | ee 472,186 1,212,052} 1.484.683 rine | , ,012 6,845,348 2,112,398 
curity Mutual; Binghamton..................... 794,446 443,371 472,225} 66472 pi eed 860,355) 12,818,914 
Paras Meg sor on maa heveeeee ee eees | 12,801,718 793/059 9 408 RED 664,721 226,697| 436 09 pear 41,327,797 4,226,836 
Southeastern Life, rast eels: ll Wigan a 9 1,647,390 777.111) *aaocas *Reart 1 590,430) 2, 505,123 1i7sait 71 si0791 2 q19'0ne 
neral oe | 1,937,961 191,779) 452,636 561,068 ates 441,751 | 10716;335|  22/067;991 Ree 
Southern Life and Trust, et aa sana l een tte 1,554,263] 233,915 795 713 1.734.039 ais 329,327, 4,075,033) 19,006,823] 1,506,823 
. Southern States, Atle s AS A Oe 5,346, L06 1,503,482 562714 bail pede 237,131 §14,26: 94 299.212 
his Son Cale aa Ein miel i neva oto hia wierd 4,679,605 258 032 femal ieee 576°750) 1,002 nor err te 623,427,478) 0616;587,175 
Sculiiiond Elle, Wales. oo... 0. cccce ec sesscesccees pare 199,414 298/071 359,620] ee 926743, 10'847'799|  40°91s-613| 3 619/114 
Deen tees Ronni Sucreree 7,307,375 387.1: 800248! a rentinl 6,377 238,536 3185.5 geen 649,114 
Southwestern Life, Dallas ia 687,131) 1,800,248) 2,213,238) 482/534 1ie07i2 ieee 10,418,242) 1,218,716 
Standard Lie, jfe, Dallas... +2... .eseeeeeeeees 12,119,800) 1,595,799] 3,067,076] —-3,883 oa 9 | ee ne 324/493 
tandard Life, Atlanta. .............+.+seeeeeees 2'042'440 204/448 052'3: 3,883,33 969,821] 2,144,780) 26,6 eaieiciiwr 
Suadend Lie. Pitsburg’... 3,907,175] 699,338 1368170] 1°603°063 erg 676,009 11537 101 gy Bs 
snag pig tonne ar cc ee (3,104,824) 480,333 515,107| Sora aoe aes 1,155,102} 6,013,749 royrt wos ty ity 
ERO ERG ECAR IGE RASS S | 28,658,533} 3,058,646 = 442°791 Me era 200,340 462,07 Ras anik 2,441,002; —1,4il, 
State eitiak Dies. | 58,646 5,448,731) 7,221,869 2,901,429 4,714 a on tea eaal 15,556,943 a 
upreme Life and Casualty, Columbus PO Rape Sa | 78,650,282 7.608.238 11.615.638 : : : Sere ‘ ,042,542 
State Life. Des Moi ivy Comes Ole soe 6: ccncercie’s 130,652! orriy 615,638) 16,077,396 615,538 = a ee 
site Ul ee Mula evveevecsoeso eee eee 
Wt, MORI. o. ccs. noes cece ccccc ons ccccns 640,009| 208,881 165160]  ’208'°383| rr rt 828/007) 20,471'287|  29°621°750 581,000 
Aa te er AR SIE TORR SE 3,075,987) 7o7'ard| —«1217'673|—«1,377°285 ft742 122'507|  1°710'000 ete 12,051,151 
ei S11 ,285 53,106] 1,194, "521" yey 000 
Teachers I. & A., New York | | | / ,194,008 ppg Pry 21,057,903 
Tass a Winer a hes a an tes gee pone 1,187,663 562,580) 669 861) 19,60 | aoe piel, We: 
edo Travelers, Toledo................-..2.-.-e. 2,990,982) 426.45 Sigel pt UY, 0 ,604| 74,429 215 ss 
Travelers Hqustaole, Minncapoiis...0.0000000200210 414373] 110777420) ioti7, 245.519 © sa/ois| — 5,2a1-401| 20/805/002] 1,890,380 
I FI og so sok ota pn ctaowencunss an 250 peg on 109:663 53,6511 54/231) ee 56,840 "226,805 “2173/3092 te a0 
Miedo, 50,287,552 20,730,653) 46,873,475 57,302,434] 17,410,929 30 Pv gid a 743,500 ; 1,596,500 72'500 
on Republics, men Sef nese on teres | , eee 144,900 115,138 147,576 41,00 ee ee 
ion Central En ne ec tes neering ,106,821| 229/213! 9309'89" £21,000 41,008 90,590 1.003.5 x 
Union Mut , errr me Oo es! 7A2 102 202,827| 599,361) 68.316) pina as 3,500 4,065,298 —78.155 
Union Saeed Soa Gh pa ckcehc Rav enetastanae be | 19°247'217 19 588 484 30496 237 40,330,215} 20,749,949 28.351'811 128'307 429 08,516 511 4,280,851 
: Ba gine ora os ainesaT Spee Os ara A RO 187,025} 123/351 ’ 59'5 ae 3,376,050 2,531,640 3 110031 “6°47 on 898,519,511 66,647,499 
United Fidelity, Dallas ) 59,584 71,517 3/201 *"92'441 Saea'aon 42,227,575, 9 =—817,415 
C0 Lon Life and Accident, Concord................. , pope 481,346) 259.160! 308.530 ati : Sines 2,569,592 267,340 
ates, New ¥ y Se ee gee eale cere en erie’ 2, 5,805 765,746 O42 24 Petit pi 4, 283,197 
° Universal Life, pe sn RAs chk ee RRR ee at De 5.917.964 323'037 pin go} 1,072,762 345,451 770,860 Bey 10,161,108} 4,394,457 
Winey Of, fala... ...........c1cctsccsoeeen, 611,905, 532,197 si ee eee 3/900'358| | 24'323474| "103680 
ei Bo eet ne ee prt he 196,917 152,214 63621 19,835 2,775 85,135 1773735, 3851735] LL 5,630 
Volunteer State, Ch , , 116,362} 125,898} 4.000 99188 ,773,735 3,854,735 1,047,765 
State, tt x , , 99,1 2'25 area 047,765 
West Coast, San Francisco. 2000000 202000000001) 7,166,407/ 1,076,477] 1,668,65 terete clan SS a a 
— —— Life, Does WARES os co and.disisicas doe nkoaa cc Leet 1,120,754} 1'929'869| 2'480°470 gre 1,240,545} 13,005,670] 60,713,721 4.584.590 
oe 358,315 227,436 499080 606°303 16,542] 1,507,074] —12}632,205| 51,665,266] 4,981,72 
Ree 831,673 975) '635| ‘ >= 157,474 378,69: 2 one a 4,000, ,981,728 
ita. —aF 391.093! 440,361 46,393| ee Bryne By yr me 
| se 5,124,053 12,005,345) 1,637,943 
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4.7% for Twenty-Three Years 


It is a notable fact that for twenty-three 
years the Mutual Benefit has paid 4.7% on 
funds held for the protection of benefici- 
aries under its Income options. This is 
a record equaled by no other life insurance 
company. 


THE MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


of Newark, New Jersey 














Home Office Building 


Jefferson Standard 
LIFE INSURANCE CO. 


has some excellent 
territory open 





Lie] u If Interested, Write 
se JULIAN PRICE 
President 


Greensboro, North Carolina 





SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 


MANCHESTER, N. H. 











FIFTY-THIRD 
PROGRESSIVE ANNUAL STATEMENT 
January 1.1923 
CASH CAPITAL $ 2,000.000.00 
ASSETS 11,294,752 .53 
LIABILITIES.Except Capital 5.856.561 .84 
SURPLUS TO POLICYHOLDERS 5.398.190 .69 



































FIRE AUTOMOBILE MARINE 


HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY HAROLD KNOx 
President Vice-Pres. and Gen. Mgr. Secretary 











NOW READY 
Greater New York Field Annual 


and 


Insurance Directory 


ONTAINING a complete list of licensed agents 

and company brokers; giving name, address, com- 
panies represented, etc., in Greater New York (Boroughs 
of Manhattan, Brooklyn and Bronx; Counties of Nassau, 
Putnam, Queens, Richmond, Rockland, Suffolk and 
Westchester). 


New York is the Insurance Metropolis of the United States, 
if not the world, and a directory of its interests—Com- 
panies, Agents and Brokers (the latter licensed for in- 
dividual companies) is of first importance everywhere. 





No company executive, general agent, or local agent, 
wherever located, should be without a copy. 





THE INSURANCE FIELD CO, 
Incorporated 
P. 0. Box 617, Louisville, Ky. 


Send me a copy of the GREATER NEW YORK FIELD 
ANNUAL AND INSURANCE DIRECTORY. Enclosed find check 
for $5.00 to cover cost. 


HNIBIANG® cob asso: sass clove rocete ara tase teva eueials at@vaslowsiglereim aie oickete motel eleiererereas 




















"We 
We 


We 


Wi: 
Wi 





Life Insurance 


THE SPECTATOR 


Thursday 


May 10, 1923 
























































LIFE INSURANCE BUSINESS IN 1922—Continued. 
| | t 
| Total Surplus (As-! Premiums | Total | Total Pay- | Total Dis- |New Siisieaasl Whole Gain In 
| Admitted signed and | Received | Income ments to | bursements | Paid For In | Amount In |Amount In 
Name and Location of Company Assets | Unassigned) In Year. In Year. Policyholders| In Year. Year (In- | Force End of Force Inu 
pies Tind of Y ear. In Year. cluding Year. Year. 
| a | Revivals) | 
accel $ | $ $ $ | a $ $ 5 $ 
- NEMMGIO cs + <icieaicleu edt xcsacaee eae wes 619,682) 112,688 103,077 146,807) 0, 212) 100.855 579,199 5} 35,437 
Cars er ikern, Cuciaeatl...... 220s... st | 34017031] — 3,662'094] —11,062°717] 12,710'751] —-2,919'615| __-7,934,123| @21,590'500 27} @11,959,262 
Wenn | | b86,782,128 619,799,932 
tern States, San Francisco... 2.6... 6... seen eee 7,501,4 10| 1,340,629 2,842,366 647,997| 1,627,279 18,244,482 “61.222 304| 10,502,709 
Weste ¢ Union, SPOKANE... 65 ck eccesrteccoweas rales 6,959,885] 541,660] 2 063,925 612,753) 1,160,396 6,778, 446) 51,948,521] —1,311,533 
ee MME. oo 60 ond one vsceneverseane 1,006;711 72,132 342/223] 91,351] 205,835 2,047 {833} —-9,650/804) 1,012,276 
bs Nation: URC) 1 GC) HRRUARra ae oc Gare srrirar ac arate era 2,658,860 671,463 748, 096 169,54! | 411,302 4,250 ,135) 22,474,392] 1,860,000 
' y \ 
T 0 T A L s 
= =e e ! | | 
‘Total [sur plus (As-| Premiums Total | Total Pay- | ‘Total Dis- | New Business Whole Amount Gain In 
Admitted signed and Received Income | nients to bursements | Paid forin Year | In Force Amount In 
Assets Unassigned In Year In Year Policyhol’s In Year (Including | Iind of Year Force In Year 
IEnud of Year mi In Year Revivals) 
$ 3 3 3 $ $ $ $ 3 

‘Dec. 31, 1922 (260 €0S.).... 2.00.66 8,717,758,247] 973,994,182] 1,672,099,924] 2,137,294,355 1,006,931,734 1,480,730,640} — @8,394,050,543] @41,374,944,876| —@3,508,703,602 
| owe 62,145,135,304 68,653,118,497 945,483,104 
Increase in 1922... 0... cacsecscesees 650,087,511} 163,957,347 146,909,456 193,078,957] 171,867,861 199,232,379 GECU SOI cccanslnas — wenleneaetne 
OSE ESEMOOE .. kskanewwaah cl aaledmeuens 
Dec. 31, 1921 (264 coS.)......--+0 56. 8,067,670,736) 810,036,835) 1,525,190,4638]} 1,944,215,398] 835,063,873] 1,281,498,261 47 ,354,084,538] @37,866,241,274| @2,823,102,179 
Ear 61,772,247,776| = 67.707,635,393 6772, 511,867 
+Dec; 31, 1920 (253 cos.)..-.....5050- 7,390,972,036] 777,478,047] 1,421,304,783] 1,796,202,403] 763,988,692] 1,215,106,763|  4@8,894/277,569| 4@35,043,139,095| 45,955,884,162 
ss lal 61,438,024,356| 66,935,123,526 0774,547,844 
tDec. 31, 1919 (237 cos.)........++46: 6,808,582,146] 726,111,276} 1,209,427,705| 1,555,053,657| 741,507,787| 1,095,447,337] —.@7,410,826,004| @29,392,249,952] 45,104;404'942 
| 61,252,833 ,336 66,153 ,044,933 590, '844'2 232 
tDec. 31, 1918 (240 cos.)......... 6,529,620,899| 717,695,706 994,266,611) 1,324,586,741| 710,201,684] 998,859,877 a4,708,186,463} @24,287,845,010| 42,267,020 813 
61,076,715,996| —65,562,200,701 6454,938, 213 
‘Dec. 31, 1917 (241 cos.).....-.+- 5,940,622,780] 747,193,049] 928,840,629] 1,249,491,387] 590,183,247| 845,771,452] —_@3,981,347,386] @22'020,824,197| @2,252 993,772 
6996,299,084 65,107 ,262,488 bs 296,220,588 
{Dec. 31, 1916 (241 cos.)............. 5,536,607 ,483} 704,056,881 847,983,760) 1,117,860,328) 566,386,275] 792,399,647 a3,213,091,791} @19,868,270,425| @1,518,985,086 
6998, 944 930 64,811,041,900 376,136,187 
{Dec, 31, 1915 (235 cos,)...........5. 5,190,836,925) 663,789,359 784,330,874) 1,042,962,534) 544,771,775) 767,880,640 a2,643,396,7 418,351,824,653 911,764,503 
| 6980, b4 427 469,245 5259,849,003 
‘Dec, St. 1014 (250 co.) . 6.00.66 cesses 4,940,383 ,344} 665,998,682 748,982,363 988,102,214] 510,006,015 678,398,578 a2,507 ,45§ @17,381,452 043 879,041,393 
| 6878,789,009} 64,168,848,171]  6212'772'947 
{Dec. 31, 1913 (259 cos.)............. 4,658,712,995) 624,475,497 715,346,694 925,310,592) 468,919,990 659,194,910) 42,533,679,244| @15,588,588,492] @1,029,372,496 
b851,740,106]  63.972/161.664 6283,673,331 


' 





























t Assets and surplus i: alate figures of accident branch. 





* Commenced business 1922. +t Aggregates. a Ordinary business. 6 Industrial business. 

















= Life Insurance Investments in Railroads Capital, and especially capital held in so of supply and demand. The self-interest 
ilar Ate (Concluded from page 4) sacred a trust as that in the custody of life motive is fairly sure to be uppermost in all 
cree, Third: In column (3), that the bonded insurance companies, is shy and nothing runs on these demands as well as in all resistance to 
debt of the railroads increased at the average faster legs from suspected danger. them, and the only remedy that I can see is 
rate cf $222,000,000 for each of the thirty-seven The year 1903 possibly marks a turning point a reasonable consideration of each interest by 
years from 1880 to 1917, that in the succeeding in the history of railroads. Before that year every other interest. 
two years it decreased $105,000,000, and that they had prosperity and adversity, but mostly The railroads cannot “make bricks without 
it increased over $598,000,000 in 1920, and nearly prosperity. For that year and since, they have straw.” Capital will not be forthcoming with- 
ral $165,000,000 in 192T. had more adversity than prosperity. out reasonable prospect of fair return. 
Fourth: In column (4), that (with a slight Into this maelstrom of 1903 the whole rail- Business cannot survive and prosper without 
exception shown for the year 1907, because only road business of the country was plunged, the railroads. 
(8 per cent of all the assets of American life loaded down with charges of all sorts of mis- In a letter of recent date received from A. J. 
companies were included in the tabulation for demeanors in past years and threats of Fed- County, vice-president of the Pennsylvania 
that year) the percentage of all railroad bonds eral and State interference and control for the Railroad Company, he says: 
ents cutstanding, held by life companies, increased years to come. The cardinal principle of the whole situation 
mo from 0.16 per cent in 1870 to 16.62 per cent The “big stick” was abroad in the land and _ is that if the railroads are permitted to — 
sau, in 1919 and then decreased for the two suc- fell, like the rain from heaven, “upon the evil the begpaigyaiee~ an of 574 per cent to which 
: ; - ., they are entitled under the Transportation Act, 
and ceeding years. and the good, upon the just and the unjust. and that retura he. contiousd dos & foe years, 
fifth: In column (7), that the admitted as- Even the business of life insurance was in- the problems of the situation would solve them- 
ites, sets of all American life companies have in- vestigated and found wanting in some places, selves and the transportation needs of the 
om- creased from the comparatively insignificant but under the wise influence of Hon. Charles country would be adequately provided for. 
i sum of $27,000,000 in 1860 to $8,600,000,000 E. Hughes, now our Secretary of State, laws The solution of the problems involved, can- 
¥ (estimated) at the end of 1922. were passed in New York State and later by 0 be effected by more stringent laws, or by 
amt, Sizth: In columns (12) and (13), that other States which have served to correct the Continuance of strife between capital and labor, 
lies while the total amount of railroad securities abuses of the past, and to place the life insur- hetween employer and employed, or between the 
held by life insurance companies has increased ance business upon the high level it now holds, public and the railroads. 
to $1,885,000,000 as estimated for the close of | commanding the confidence of all concerned. There must be co-operation between all those 
1922, the percentage of such investments to the But for some reason, our railroads were not Whose interests are at stake and an honest de- 
‘LD total assets held by these companies has fallen so promptly relieved from punitive legislation. sire and pepo to arrive at a conclusion that 
eck from its highest point, 44.74 per cent at the The railroads are confronted on the one hand is fair and just to all concerned. od 
close of 1007 to 23.15 per cent at the end of | by demands for high wages and on the other The same strenuous President of the United 
1922, by demands for low rates, and sometimes we States who gave us “the big stick” demanded 
™ Turning now from the facts shown by the who know comparatively little about political also “the fair deal.” 
ve figures given, we will try to show some of the econemy wonder whether commissions cre- Holders of fifty-seven million life insurance 
iets reasons for the tendencies revealed by these ated by Federal or State laws for the regula- pelicies and having a vested interest in $1,- 
_ tion of wages and rates, establish conditions as 885,000,000 railroad investments, demand a fair 





ligures, as to life insurance investments in rail- ; 
roads. fair to all concerned as the old-fashioned law deal for the railroads. 
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oo State Mutual Life Assurance Co. 


of Worcester, Massachusetts 
INCORPORATED 1844 





Has for seventy-nine years been one of the leading purely Mutual Life 
Insurance institutions of the country, constructive and progressive in all 
things of value to its policyholders. 


The cordial relations between the home office and the loyal and efficient 
field force is a constant source of gratification to all those connected with 
the company. 

B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies. 





THE 


Boston Mutual Life Insurance 
Company 
77 Kilby Street 7"¢,Combany of !¢ ~— BOSTON, MASS, 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas 
ROBERT KING, Supt. of Agencies . 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued, 
CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and thei 
benefits SIMPLY PERFECT. 








P. O. BOX 884 


SOUTHERN LIFE AND HEALTH INS. CO. 


“Oldest and Best’ 


Has openings for good debit men and business 
producers. 


BIRMINGHAM, ALA} 





EXCELLENT OPPORTUNITY 





—<_—___ 
a 





Why Choose the Great-West Life? 


Because the company charges exceptionally low rates and pays excellent 
profits to policyholders. For many years The Great-West Life has led all 
other Canadian companies for the amount of new business issued, 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office - WINNIPEG 














Service of Quality to Policyholdere 


tor Reliable, Energetic men to represent us in the states ot 
{Illinois and Missouri with direct Home Office contracts. Libera} 
policies. 






Contracts of Superiority to Representatives 


Clarence J. Daly, President 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 


DENVER, COLORADO 











Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Sound = Progressive = Successful 


Insurance in Force over $112,500,000 
Assets over 12,100,000 


Operates in Texas only 








wa 
S 


NATIONAL 
CASUALTY 





Write for information relative to open territory. Have two 
= three agencies with business established where change is 
esired. 











New England Mutual Life Insurance Co. 


87 Milk Street, Boston 
December 31st, 1922 


Assets............ $127,966,787.69 
Liabilities......... 121,028,068.67 
re 6,938,719.02 


The Dividend of $4,400,000, set aside to be paid in 1923, is 
carried as a liability and is not included 
in the Company’s Surplus. 

















INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. ‘The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It is an exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 


**A World of Strength”’ 








UNUSUAL OPPORTUNITY 


A nighly successful Western company desires the services of 
an agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 


ROCKY MOUNTAIN, 
Care of TH# SPERCTATOR. 





———$—————— 














YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 
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Life and Accident Insurance Decisions 
By Harry B. Brapsury, of the New York Bar 














_ 


LIFE 

Delivery of policy without payment of 
premium; when action of agent in making 
such delivery waives payment of premium 
to put the policy in force. 

A policy of life insurance contained the fol- 
lowing provision: 

“This policy shall not take effect until the 
first premium herein shall have been actually 
paid during the good health of the insured, a 
receipt for which payment shall be the delivery 
of the policy.” 

The first premium was not paid. But the 
policy was delivered to the insured by the agent 
with the intention that it become a completed 
This fact was found by the jury 
on evidence which the Appellate Court stated 
was sufficient for such a finding. The court, 
therefore, held that the policy was in force and 
that judgment in favor of the claimant was 
afarmed. .42tna Life Insurance Company of 
Hartford, Conn. v. Dunken (Texas Civil Ap- 
peal), 248 S. W. 165. 

Breach of warranty; when it must be 
fraudulent to be a defense. 

Under Section 58 of the New York Insurance 
Law providing that all statements by the in- 
sured “shall in the absence of fraud be deemed 
representations and not warranties,” in order 
to produce a warranty in an application for 
insurance whereof a breach would necessarily 
and ipso facto avoid the policy, the statement, 
claimed to constitute or have the effect of a 
warranty, must be characterized by and include 
the elements of fraud, which ordinarily would 
be established by proof that the person making 
it knew that the statement was false, where- 
from there could be inferred an intent to de- 
ceive and cheat; and a misstatement, even 
though stated in the form of a warranty, if 
made in good faith and without the element of 
fraud, is classified as an ordinary representa- 


contract. 


tion and is a defense to the policy only if 
material as an inducement for the issuance of 
the policy. Eastern District Piece Dye Works 
v. Travelers Insurance Company, 234 N. Y. 
441; 138 N. E. got. 

Provision for commutation for non-for- 
feitable paid-up insurance upon default. 

A policy of life insurance contained the fol- 
lowing provision: 

“After three full annual premiums shall have 
been paid hereon, then, in case of default in the 
payment of any subsequent premium or install- 
ment thereof, the company will (there being 
then no existing indebtedness as aforesaid) 
after payment of premiums for three full years, 
Without any action on the part of the insured, 
continue this policy as participating paid-up in- 
surance, payable at death, for $104. Column 
2. ‘Pay on legal surrender on any anniversary 
of its issue a cash value of $33.25.’ a 
After payment of premiums for 11 full years, 
Without any action on the part of the insured, 
continue this policy as participating paid-up 
insurance, payable at death, for $523.” 


The policy was issued on January 18, 1905. 
The insured died on January 24, 1918. Pre- 
miums were paid on January 18 each year until 
January 18, 1916, when the insured defaulted 
in the payment of premiums and so continued 
until his death. The face of the 
policy was $1000. Under such circumstances, 
it was held that the claimant, as administrator 
of the estate of the insured, was entitled to 
$523 with interest and judgment was rendered 
accordingly. Dempsey v. John Hancock Mutual 
Life Insurance. (St. Louis Court of 
Appeals) ———; 238 S. W. 17. 

Failure of agent to deliver policy, when in 
his possession for delivery, until after insured 
became ill, from which illness he subse- 
quently died; action for negligence against 
the company. 

This was an action to recover the sum of 
$3000 on account of the alleged wrongful 
and negligent failure of defendant's 
to make delivery of the policy of insurance 
issued by defendant to plaintiff in accordance 
with agreement between them. When the ap- 
plicafion was taken, it was stipulated that the 


in default 


agent 


premium would be paid on the delivery of the 
policy. The application was received in the 
home office of defendant in Chattanooga, Tenn., 
en June 7, 1921, and was duly approved and 
accepted, and on June 15, 1921, the policy was 
issued and sent to Charles Buckner, the local 
agent at Mars Hill, N. C., for delivery to the 
plaintiff's intestate. The said Charles Buckner 
was soliciting agent for the defendant, and it 
was a part of his duty to deliver policies of 
insurance. It is admittted that plaintiff's intestate 
was in good health at the time he made applica- 
tion for insurance, and the evidence is undenied 
tnat such good health continued for about two 
weeks after the policy was received by the 
acent for delivery; that plaintiff’s intestate first 
hecame ill on July 2, 1921, and developed 
typhoid fever, which caused his death on July 
He was a strong, healthy man and 
He was engaged 


14, 1921. 
in good health up to July 1. 
in hauling tan bark, and hauled the last load 
on July 3. The agent took the policy to the 
home of the plaintiff's intestate on July 6, 1921, 
and, finding that plaintiff's intestate was sick 
did not leave the policy, but prom- 
A tender 


at that time, 
ised to return with it later in the day. 
ef the premium was then made, and the deliv- 
ery of the policy demanded. At that time the 
agent said: 

“T ought to have delivered this policy some 
time I have had this policy on hand 
something like two weeks or over.” 

The agent also stated that he met plaintiff's 
received for 


ago. 


intestate after the policy was 
delivery, and that plaintiff's intestate told him 
that he had the money to pay the premium, and 
requested agent to make delivery of the policy, 
and that he neglected to make delivery because 
he waited for other policies and for a Mr. 
Hyder, who was to make the trip with him. 
The agent and plaintiff's intestate lived at and 


35 


¢ few miles from Mars Hill, respectively. At 
the time the defendant sent the policy to its 
agent for delivery to the plaintiff’s intestate, the 
pelicy was inclosed in an envelope, on which 
was stamped: 

“You are now a policyholder in the Volun- 
teer State Life Insurance Company at Chat- 
tanooga, Tenn.” 

When the plaintiff rested his case the de- 
fendant moved for a nonsuit, which was al- 
lowed, and the plaintiff excepted and appealed. 

The Appellate Court held that the non-suit 
was error and sent the case back for a new 
trial. Among other things the court said: 

“It has been repeatedly held that an insur- 
ance company is chargeable with the negligence 
of its agent for failing for an unreasonable 
time to forward the application and medical 
report for acceptance or rejection. Duffie v. 
Life Association, 160 Iowa, 19, 139 N. W. 1087, 
46 L. R. A. (N. S.) 25. There is a full dis- 
cussion and collection of the cases relating to 
unreasonable delay in acting upon applications 
for insurance in Bradley v. Federal Life Ins. 
Co., 205. Jit. 381, 120 -N. E.. wi 55, ADT 
1021, and in the notes thereto. In this case 
there was no negligence by any unreasonable 
delay in forwarding the application nor in act- 
ing upon it, but the application was accepted 
and the policy was issued and signed on June 
15. and promptly forwarded to the defendant's 
delivering agent in an envelope, stating on the 
hack that the applicant was ‘now a_ policy- 
holder in the Volunteer State Life Insurance 
Company,’ the defendant in this action. 

“This policy in the ordinary course of mail 
should have come to the hands of the defend- 
ant’s delivering agent on the next day, June 
1o. He lived not far from the insured, who 
met him a few days after the receipt of the 
policy, and the agent told<him that he had 
the policy for delivery. The assured told him 
he was ready to pay the premium, and asked 
the agent to make delivery, which the agent 
promised to do. The assured remained in good 
health until July 2, fifteen days thereafter, when 
he was stricken with typhoid fever, and the 
ee¢ent made no effort to deliver until July 6, 
when he declined to deliver because at that time 
the assured had been taken ill. Had the policy, 
when placed in the mail on June 15, been 
directed to the insured, this would have been 
a delivery in law. Lynch v. Johnson, 171 N. 
C. 611, 89 S. E. 61. The fact that it was sent 
addressed to the defendant’s agent made the 
agent a trustee for the delivery to the insured, 
and it was negligence on the part of the agent 
not to deliver it in reasonable time, and this 
negligence was the negligence of the company.” 
Fox v. Voluntecr State Life Ins. Co.. ——— 
North Carolina ———: 116 S. E. 266. 

Action to cancel policy after insured’s 
death should be dismissed. 

The insured in this case died on March 5, 
1921, and on April 13, 1921, the company 
brought suit in the Chancery Court to cancel 
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CERTIFIED PUBLIC ACCOUNTANT 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 


843 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





—__ 
JAMES H. WASHBURN, F. A, I, A 
CONSULTING ACTUARY ‘ 
LIFE INSURANCE—Ordinary, Inte 
Group, Industrial and Special aon 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical ang 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY :: NEW YORK CITy 

















Prominent Agents and Brokers 











LEON IRWIN & CO., Inc., New Orleans, La. 













PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 
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REPRESENTING 
National Union New Amsterdam 
National-Hartford Casualty Co. 
Philadelphia Under- Indemnity Company 
As- writers of America 
surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 
ALBEE 
LEO H WALDMAN 
3 Cedar St. New York 
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FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


filume=-Mansur Bldg. 
Hubbell Building 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 

















JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 


25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 
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FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 

35 Nassau Street New York 


JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Acceuwntants 
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WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 
50 BROAD STREET NEW YORK 
Telephone, Broad 2019 


A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 





10 Jackson Place, N. W. Independent Life Building 























FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 














MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 





A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 











L.A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 





Marcus Gunn, Consulting Actuary 

















WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of Insurance 


43 Cedar Street, New York 








W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


28 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 
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W. B. YOUNG 


CONSULTING ACTUARY 
AND ACCOUNTANT 


D. R. McClurg, Associate 





430 Peters Trust Bldg. Omaha, Neb. 
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Fyaminers and Adjusters 








_ 
, Barclay 8534 on 
™ CASUALTY ADJUSTMENT BUREAU 
5 Park Row New York City 
' Thos. Galbo, Genl. Mgr. 
— INVESTIGATIONS AND ADJUST- 
RES BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performances—We show 
ults, Send for booklet o references. Liability, Com 
po tion, Auto, Fire and Theft, Collision, Property 
Seeae "admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 








ee enema 











~~ Insurance Attorney 


——— 

















Tel. Rittenhouse 2289=90 
ACCIDENT ADJUSTMENT SUREAUL 
1318 Stephen Girard Bldg. Philadelptts 
Frank R. Ambler, Gen. Mgr 


erienced investigators and _Adjusters—L 
a Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 








Statisticians 4 
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———_ 
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Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual | 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 











50 John St. New York City 











the policy, on the ground that its issuance had 
been procured by the fraud of the insured, in 
that she had suffered from a disease of the skin, 
tut had falsely and fraudulently denied that 
fact in her application. In the meantime also, 
en action had been begun by the beneficiary un- 
The court directed that 
be consolidated and in 


the 
the 


der the policy. 

two cases should 
consolidated action, the court directed a judg- 
nent in favor of the beneficiary. It was held 
cn appeal that the action to cancel the policy 
suould have been dismissed, as such an actio1 
could not be maintained after the death of the 
The court also determined that as the 
he plaintiff to recover depended on 


insured. 
right of t 
the fact as to whether or not there was any 
fraud, the case should have been submitted to 
the jury and it remitted the case to the trial 
court for such dispositien. Jefferson Standard 
Life Insurance Co., ——— Arkansas ———; 
218 S. W. 897. 


ACCIDENT 
Change of occupation; engaging in a more 
hazardous occupation. 
An application for an accident policy gave 
the occupation of the applicant as “assistant 


the 


‘ 


yard master, office and supervising.” In 
policy as issued, he was designated as “assist- 
ant yard master.” The insured was killed while 
action on the policy, the 


coupling cars. In an 


THE 





Sle acli 





Miscellaneous Insurance 








company contended that the insured was en- 
gaged in a hazard not contemplated in the pol- 
icy. 
no evidence that insured did more at t 


The court held, however, that there was 
he time 
of the accident than any other assistant yard 
imaster would be expected to do and there was 
evidence that as assistant yard master the in- 
sured would be expected, under such circum- 
stances, to do just what he did when he was 
injured and that, therefore, the court properly 
found that the insured was in the line of his 


the full amount of the policy was affirmed. 


King v. Standard Accident Insurance Co. of 
Detrott, Mich., ——— Missouri — > 248.8, 
W. 984. 

Circumstantial evidence of accidental 
death. 

The insured in this case was a_ physician 
and on the day of his death left home in his 
automobile, which he was driving, for the pur 
pose of making professional calls. He was 
seen by several witnesses while | is driving 
his automobile along an asphalt highway in the 
direction of the residence of a patient whose 





name was on his visiting list. While driving 


down a steep hill and at a point where the road 
curved sharply away from a lake, the left 
wheels of the automobile were seen to leave the 


read and the insured was seen making an effort 








to turn the automobile back on to the road, but 
after it had gone a few feet it departed from 
the road and went down the hill toward the 
lake. Almost immediately thereafter, the auto- 
mobile was found resting against a small dock 
at the edge of the lake in an upright position, 
but tilted to the left with the left door open 
and the front axle bent against one of the deck 


The 


scious condition a 


pests. insured was found in an uncon- 


few feet to the Ieft of the 
automobile, with his head doubled up under his 
shoulder and with his raincoat in the p 


the upper part of 


sition 


of having been spread over 


his body. His head was within a foot of the 


edge of the lake and was resting upon hard- 

wet sand in which there was a slight depres- 

sion. He was removed to a house nearby and 
7 


attended by several physicians, but 
seven hours later, without regaining 


ness. There was a conflict in the 


» the cause of death. There was no visible 


ign of injury and an autopsy held several 


weeks after the insured’s death failed to dis- 


close any brain injury. It was the opinion of 
ne of the physicians, based upon symptoms 
immediately preceding death, and upon the 


was concussion 


autopsy, that the cause of death 
of the brain. This witness was of the opinion 


was suffering from a brain 


that the insured 
injury which he thought was apoplexy, until 
the autopsy failed to disclose that there had 
been a hemorrhage. while 


conceding the possibility that 


Other physicians, 
death could have 


een caused by concussion, expressed the opin- 


that it was in fact caused by 


uraemic 
It was held that the evidence 


ion 
poisoning. was 
sufficient to justify the jury in finding that the 
death was accidental and a judgment in favor 
the policy was 


v. Caffee, 


of the beneficiary named in_ the 
affirmed. tna Life Insurance Co. 
286 Fed. 657. 
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New York Legislation 
Atnany, N. Y., May 9.—During the closing 
week of the legislative session these additional 
bills were passed and transmitted to the gov- 
ernor for his action: 
Hutchinson’s, 
14 and 45, 


Assemblyman amending sec- 


tions 30, 40, insurance law, provid- 
ing for examination by the Insurance Superin- 
tendent into the affairs of any insurance cor- 
poration or other insurer, and any pension fund 
or retirement system, required to make reports. 

Senator Dunnigan’s, section 143, 
insurance law, by authorizing the Superintend- 
ent of Insurance personally to any 
broker applying for a certificate of authority, 
and elso in relation to discriminatory laws of 


amending 


examine 


other States with regard to licenses and fees 

therefor. 
\ssemblyman Hutchinson's. amending sec- 
tions 341 to 346, and 348, and adding new sec- 
tion 214-a, insurance relative to 
insurance 


casualty 


mutual 
corpo rations. 


law, 
automobile 
Section 350 is repealed. 

Hutchinson’s, sec- 
tions 185, 187 to 189, 190 and 194, repealing 


Assemblyman amending 
section 186, and adding new sections 186 and 
197, mutual 
pioyers’ liability and workmen's compensation 
insurance corporations. 


insurance law, relative to em- 


Governor Smith has signed Assemblyman C. 
P, Miller’s, bill amending section 94, work- 
men’s compensation law, by making the limit 
of expense for administering the State insur- 
ance fund 15 per cent. 

Senator Sheridan’s, adding new article 17, 
tax law, imposing an annual tax on the amount 
paid for each 
policy or insurance contract, upon residents of 


the State and 


of premium or compensation 


persons transacting business 
therein, insured against loss of property, by 
insurers not authorized to do business in the 


State. 


avid Parks Fackler, consulting actuary, has re- 
turned from a trip West as far as the Pacific coast. 

Peter DE. Trone, secretary of the Travelers Aeci- 
dent Insurance Association, was the principal speaker 


at a luncheon of the Indianapolis Traffic Club at noon, 


May 38, at the Ilotel Severin, Indianapolis. 





WANTED 


A realty owners’ organization with 
over 11,000 members wants the 
services of an experienced broker 
who will make his headquarters at 
such organizations’ office and who 
can handle the fire, casualty and 
other insurance of its members. 
Address Broker‘ care of 
THE SPECTATOR 














THE SPECTATOR 











Americanize Your Credits 


Credit Insurance, as issued by the American Com- 
pany, is a broad service which brings to manufac- 
turers and wholesalers the following vital benefits: 


1—It reduces the credit waste. 

2—It affords an accurate basis for costs. 

3—It affords superior collection facilities. 

4—It increases efficiency. 

5—It promotes prosperity by stabilizing business. 

6—It distributes the burden of loss and affords an 
independent reserve fund over and above the 
capital employed. 


The American Credit-Indemnity Company has suc- 
cessfully rendered such service for the past thirty 
years. In that time we have not only paid over 
thirteen million dollars to our policyholders, but have 
prevented countless losses as well. 


Let our local representatives tell you about our 
Policies, as well as help you with your particular 
credit problems. 


The AMERICAN CREDIT-INDEMNITY CO. 
of NEW YORK J. F. McFadden, President 


Executive Offices: 
511 Locust Street St. Louis, Mo. 
Offices in all the Principal Cities 


Credit Insurance Exclusively 














A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 


sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 William Street 


Chicago Office 
New York 


Insurance Exchange 


THE PEOPLES LIFE INSURANCE C0, 


of Illinois 
A Legal Reserve Co. | Organized in 1908 
Every Desirable Provision 
Contained in our Policies 


Home Office Peoples Life Bldg, 
Chicago 


E. A. NELSON, Pres. 











THE MUTUAL LIFE OF ILLINOIS] 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested 


THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 
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Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President ‘ 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary ; 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S. R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 








WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


sd “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 

















— GENERAL CASUALTY 


and SURETY INSURANCE 


Workmen’s Compensation, Automohile 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY (0 


ELMER H. DEARTH, President 
606 Gian need Ave., Cor. Congress Detroit, Mich. 

















